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Reds ON GLAZED LEATHERS 


CALL FOR THE POLAR REDS! 


The level-dyeing Polar Reds offer the tanner a 
broad selection of reds which are particularly 
suitable for the glazed leathers currently in vogue. 


Characterized by brightness and clarity, the Polar 
Reds are attractive self-shades and useful shading 
colors for chrome grain leathers. Their tinctorial 
strength represents excellent money value and 
they have good covering properties combined 
with generally good solubility. 

When you need reds for glazed or other grain 
leathers, let Geigy match your shade with the 
Polar Reds. 





EIQY GG EIGY COMPANY, Inc. 


89-91 BARCLAY STREET, NEW YORK 8, NEW YORK 





BRANCH OFFICES: Boston * Charlotte, N.C. * Chicago * Los Angeles * Philadelphia 


Portland, Ore. * Providence * Toronto 


IN GREAT BRITAIN: The Geigy Co., Ltd., National Buildings, Parsonage, Manchester 





Theres ald ys 6 


Manufacturers who started buying 
Barbour’s years and years ago are 
still buying it today. Proof enough 
it’s the favorite. 





Leading manufacturers have bet 
on Barbour’s month after month, 
year after year . . . because they 
know the absolutely uniform quality 
of Barbour’s Threads won’t let 


them down! 


The top favorite with more man- 
ufacturers — Barbour’s Threads. 
Make it yours! 


BARBOUR'S THREADS—Sinew ¢ nternational and read Lasting Linen ireads jackseam “Closing” Linen 


Kantstr Pioneer Brae 


i sting ¢ Shurseam © Supertite 
Liberty ¢ Gold Medal ¢ Queer astle at ‘ te { Bobbin way and Goodyear Stitchers 





PPEAL and BUY APPEA 





for BOTTOM 
For leather —Wax Finis nd Gum Stai ( 
position soles only, Mi grained effects in all 
popular shades that dfy t0 @ beautiful sheen. No waxing 
or polishing necessary. 


EDGES and HEELS 


... Series 4900 — ONE-SEF Edge ink for any type sole or heel. 
Series 6000, Dri-Brite Edge Finishes for rubber and plastic 
soles...will not crack or break. For hand or machine 
application 


UPPERS 


Sponge and Spray Finishes — Leather Fillers and Antiques 
with appealing effects that give “‘character’’ and feel to all 
upper leathers. They add eye and buy appeal. 


SEND FOR $RMPLES 





BU-GLO FINISHES ARE CUSTOM-MADE TO YOUR 


SINCE 1919 


SEE NEAREST REPRESENTATIVE HAD L EY B ROS. x | Hl L 00. OR WRITE US DIRECT 


actrees eto perteriatates 
; i yra, Penn PO Box 154, Lewisburg. Tenn 

te Ohio. R. GARSIOE 514 CALVARY AVE. © ST. LOUIS 15, MO. tonne EERAIRER CO 
626 Broadway, Cincinnati, Ohio 1314 Wood, Dallas, Texas 

in Ch . W.C. BARRY in Mich. Wis. GM WILLIAMS 
933 N. . Milwaukee, Wis. 4101 N. Ardmore, Milwaukee, Wrs 
in California. .NELSON-RONEY CO. Missour: Arkansas St. Louis - Southern ittinois 

678 Howard. San Francisco 5. Cal HARRY D WARD JOE MONROE 








Quimby’s great book 
for every shoe man 
who wants to know— 


the relation of shoes to 
wearing apparel 
style fundamentals in shoe- 
making 

. basic shoe designs 
development of modern 
shoe design 
modern shoemaking proc- 
esses 

. . all about lasts 

facts about foot structure 

. how to fit shoes 
how to flatter the foot 


AND who wants to know 
the history of the shoe 
industry, its industrial 
stages in America and a 
quick reference to shoe 
terms and data. 
Harold R. Quimby, a lifelong stu- 
dent of the shoe industry and one 
of its outstanding figures, has written 
the romance of the shoe industry 
in “Pacemakers of Progress.” It’s 
a book you ought to have now. Order 
it today. 


$ 6-00 PER COPY 


Rumpf Publishing Co., 

300 West Adams Street, 
Chicago 6, Ilinols 
Enclosed is $ Please send 
copies of “Pacemakers 


of Progress,” by Harold R. Quimby. 
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in sole leather that’s 
really flexible 





In sole leather, it’s the tiny elastic fibres that provide the ability 
to s-t-r-e-t-c-h, flexibly and naturally, for maximum comfort in all 
types of footwear, from dancing pumps to heavy work shoes 


In a green hide, however, these fibres are tough, raw and 
perishable. It takes expert tanning — long immersion in oak bark 
liquors — to give them the outstanding, permanent flexibility that 
characterizes England Walton quality sole leathers 


But remember, easy flexibility is just one of the sales-advantages to 
look for when choosing sole leathers. You get this and all the others — 
great strength, retention of shape, and a smart, clean-cut appearance 

— when your choice is England Walton 


ENGLAND WALTON DIVISION, A. C. LAWRENCE LEATHER CO. 


BOSTON - CAMDEN + PEABODY - NEW YORK «+ ST.LOUIS - COLUMBUS - MILWAUKEE - LOS ANGELES 
SAN FRANCISCO - ASHLAND, KY. + NEWPORT. TENN. - HAZELWOOD, N.C. 
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PRICES AND PROFITS 


Make public shoe profits to build public confidence in shoe prices 


1QO matter how good shoe and 
\ leather business may prove to be 
in 1952, profits are going to suffer 
from undernourishment. The indus- 
try. like most industries, finds itself 
sandwiched between higher — costs 
(particularly taxes, labor and over- 
head) and public pressure for lower 
prices. If prices are raised to meet 
cost boosts. sales are jeopardized and 
nothing This 


serious problem as the industry faces 


is gained, poses a 
a stoical, price-resistant: public. 

Recently, a great deal of publicity 
was given to the “fact” that shoe 
prices would be 10 to 15 percent 
lower in 1952. While it is essentially 
true that the lower materials costs of 
late 1951 would be reflected in lower 
shoe prices for spring of 1952, the 
public was left with the impression 
that shoe prices would show a steady 
decline throughout the coming year. 
As is unfortunately so often mis- 
conceived in the public 
expected that these price cuts will 
come out of the industry's presum- 
ably fat profits. 

And it is right here and now that 
the industry should) set) the shoe 
profits and prices picture straight in 
the public mind to correct this mis- 
conception about fat profits and the 
ability to slicing 
profits. 

The shoe 
ates on a surprising low profit mar 
gin. For example, from 1926. to 
1O41, inclusive, average net profits 
for all shoe manufacturing was only 


mind, it is 


lower pric es by 


industr \ over-all oper- 


2.5 percent on gross sales, as com 
pared with about 5.5 percent for all 
industries combined. While this in 
cludes the depression period of 1951- 
1933, it also includes the prosperity 
period of 1926-29, and also 104] 
when production reached a peak of 
£98.000,000 pairs. 

Corporate net income before taxes, 
1946-49, has 
decline for the leather and leather 
example, 


shown a progressive 
products industries. — For 
$244 millions in 1940; $226 million 
in 1947: $169 millions in LOL: S102 





LanaS Kditorial 


Reprints available at nominal costs 
Up to 100, 10c each; 200-500, 5c each; 
1000-3000, 2%c each; 5000 or over, 


1%0 each. 





mnillions in 1949; S91 millions (Cesti- 
mated) in 1950.) Thus, 
before taxes has 


tax extractions have increased, leav- 


while net 
Meco#me declined, 
ing a smaller and smaller net after 
taxes, 

Shoe manufacturing continues to 
he a perennially “distressed” indus- 
try. As is now well known. in an 
average “normal” year some 50 per- 
cent of all shoe producers may be 
no profit or to 
industry 


expected to show 
operate at a deficit. An 
with a production capacity some 40 
percent above actual output 
and an industry where some 25 per- 
cent of the producers account for 
about &5> percent of the unit and dol- 
lar volume, is bound to face distress 


levels, 


conditions which impose severely 


upon profits. 


Lose Out In Boom 


1946, when the industry 
all-time record of 
926.000.0000) pairs, some 21 percent 


kven in 
produced an 


of all shoe manufacturing firms re- 
ported losses. 

This picture, however, is not alto- 
gether were to 
take the 50 percent of firms annually 
a profit, their average 
net profit. on gross income (specifi. 
cally for the vears 1926-41) inelu- 
sive. would be a respectable 6.3. per- 


pessimistic. If we 


W“ hic h show 


cent. 

The food industry, the country’: 
largest. has done a fine public rela- 
tions job in bringing home to the 
public its profit status-—the fact that 
it operates on an extremely low mar- 
return on sales (ine the 
vicinity of L to 11s percent.) Thus. 
while the public may feel the pinch 
of food prices, its attitude toward 


gin of net 
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the food industry is not one of re- 
sentment based on the impression 
that the industry is taking a fat share 
of profit on the sales dollar. 

Shoes, like 
as one of the basic consumer necessi- 
ties of life. The public may well feel 
that the industry is morally obligated 
to make known its over-all profits 
sheets 

Whether the industry believes the 
public is justiied in this respect is be- 
side the point. What's important is 
that it is to the industry’s advantage 
in terms of public relations to lay its 
profit status open to view. This would 
accomplish several things. It would 
make the industry far less suspect of 
“profiteering” in the public mind: it 
would create a stronger sense of pub- 
lic confidence in the industry and its 
products: it would clarify in’ a 
straight-from-the-shoulder © manne: 
the exact profit status of the indus- 
try (and might well surprise many 
consumers who believe that the shoe 
industry, like industry in) general, 
takes a net profit of between 10 and 
a gross misconception as 


food, are considered 


25 percent 
revealed in’ several public opinion 
surveys): and lastly, it would drive 
home the fact that current shoe prices 
are trimmed pretty close to the bone 
and are not buffered by fat profits. 

The price of any commodity is based 
on two factors: costs and profits. 
The public’s judgment of the fairness 
of a product’s price is based on the 
known or presumed profit attached 
to it. When the public is allowed to 
“presume” the amount of profit. that 
presumption is likely to be distorted. 
with ill reflection on the industry. 
Therefore, it is up to the industry 
to make known, clearly and hon- 
estly. its profit status. 

Every time a price is increased it 
is “explained” by the statement that 
costs have increased. Nothing is said 
of profits —and the public leans 
toward suspicion. The shoe indus- 
try can counteract this by delivering 
the information on profits and thus 
giving the public a new confidence in 
and evaluation of shoe prices. 
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METHOCEL . 


While Methocel (Dow methylcellulose ) is well 
known to the leather industry as an outstanding 
pasting material, it is also valuable as an emulsion 
stabilizer. Methocel’s stabilizing properties, to- 
gether with its thickening action, make it useful 
in stabilizing fat liquors and in many finishing 


compounds, 


As a leather paste, Methocel has several outstand- 
ing advantages. It provides excellent uniformity. 
This is because it is held constant by carefully 
controlled manufacturing. Methocel can also be 


modified with most all pasting compounds to give 


—BETTMANN ARCHIVE 


a hf syniidlic pum! 


the desired adhesion, minimum effort being needed 
to remove the paste from the hides and plates. 
Methocel is available in a wide range of vis- 
cosities, and can be stored dry indefinitely with- 


out deterioration. 


If you have not yet tried powdered Methocel, send 
for your free, experimental sample. Just) write 
Dept. WE-LA. stating potential application, 


| a 


THE DOW CHEMICAL COMPANY 


MIDLAND 


MICHIGAN 
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FASHION 


SHOE 


Sty ; scope 


AN TRENDS 





The whole industry talking the need for much more 
aggressive style — in 82. I 
And Shoes’ annual survey (t 

ue) Cc vering 2,800 


for the 


year 


ganged ut 


Returns on the L&S survey from shoe manufacturers, 
chains, department stores and wholesalers on topic of how 
to increase shoe sales and consumption in '52 


themes a 


metr 


away 


The men's shoe producers, according to the rend servey. 
eppeer most sales- peentaie, wit! «pe 

sales, 47°% ar patin GE 
sales. Last r 
buttressed by 
or approxim 
In ‘52 the 
aqagres: 

l twear 


Strong consciousness for need of fresh men’ s style 
themes to increase buying. Producers a bit restless. Spring 
summer patterns wi f Ww pre muct 
which means many men wi 
to this year and make 


manutacturer-retaier 


as big warm-weather 


Same situation in men's fall- winter shoes — only more 
difficult. Colder weather tends to t possibilitie 
of colors, materia pe 1 , 
ducers feel nee 


conventional bread 


R. + 


extra fall-winter pair 
ing that the 
as heretofore be 
dox"’ if it strike 


of it. 


male n 
ieved 


his fancy « 


Juvenile shoe producers, according to the Las servey, 
are also fairly optimistic for '52 sales. W! 
no appreciable cha nge from ‘51, 39 ee 
a mere 6% see a slight drop. 
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In the misses’ fale another postwar revolution in slow 

pene: es. The Mary Jane 
ipo sty 

to please eye 


increasingly 


—— among women's shee producers and sellers 
mixed, 60%, se change for '52, 31% seeing 
9°/, expecting a m line. But sig- 

urvey in thi 
many stro ongly 


up business 


Seems that many shoe men in the women's field fed up 
with “'retouching' of old patterns and failure to create 
and successfully promote fresh basic themes. Feeling is, 

€ trig ping pumte 
May buy 
omes saturation point 
they have — whic 


changes have occurred 


Hence the demand for fresh basic themes. The demand 
; perennial, course. _And Jesigners can and do 


1 question: have the women 


1 Qu 


create 


d program and vehicle 


them in the 


rainare 
theme imbea 
1 Turnover seasonaliy 


dollar to shoes? 
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Finger Tip 
Control 
with the NEW 
GOODYEAR 
SOLE LEVELING 
MACHINE 


MODEL B 


The individuality of each shoe bottom can now be 
expressed more easily than ever before because the opera- 
tor need no longer exert heavy, tiring pressure on the foot 
treadle. This new machine offers much in leveling perform- 
ance, particularly where fine bottom character is an ob- 
jecuve. Thus the gu«/ity of each shoe bottom is improved 
while wniformity is not affected by the strength, weight or 
fatigue of the operator. He is free to concentrate on quality. 

It is a machine that truly makes modern mechanics and 
hydraulics the servants of the shoemaker — uses them to 
make easier the art of shoemaking. 

The design of the machine makes possible high pro- 
duction even though each shoe bottom may receive in- 
dividual treatment. A cone support reduces last strain 
and lower maintenance is possible as cams and clutch 
have been replaced by the hydraulic mechanism in which 


the parts run in oil. 


Your United branch office representative can provide complete details. 





Features That Help Produce 
Finest Bottom Character 


@Uniform pressure 
maintained — can be 
varied by adjustment 
of spring mechanism. 


Operator can level a 
specific area on any 
shoe as long as neces- 
sary to obtain results 
such as highly defined 
cottage shanks, circu- 
lar ball lines and close 
inside shanks. 


Leveling roll movement hydraulically 
controlled under spring pressure — 
operation of the jack is effortless. 


@ Meets the need of a machine for 
Goodyear welts, turns, silhouwelts 
and stitcchdowns ... and wherever 


controlled leveling is required. 





UNITED 
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PERFORMANCE STANDARDS For SHOES 


Modern shoemaking demands an over-all standard of shoe performance for any 


given price line. 


N ARRIVING at basic standards of 
| performance for shoe components, 
it is necessary first to determine the 
minimum over-all) standards) which 
are to be met by the finished shoe in 
actual service. Ideally, a shoe should 
be a “one-horse shay.” which simply 
falls apart in every detail after a long 
period of unfailing service. 


What this minimum period of serv- 
ice shall be for any given shoe is a 
matter for the individual manufac- 
turer or buyer to determine. His de 
cision will be based upon several fac 
tors, namely: (1) type, (2) quality 
and (3) wear conditions. 


Applies To All Grades 


While considering these factors, 
one should bear in mind that. the 
“one-horse shay” principle applies 
regardless of the price or quality of 
the shoe. That is to say, whether the 
result is a low-grade or a high-grade 
shoe, the life of each of the basic non 
repairable components should be as 
nearly equal as possible. It will be 
readily conceded that the failure of 
the lace or heel lift does not render 
the shoe worthless if repairs are made 
promptly, On the other hand, iff a 
portion of the inseam fails, the shoe 
might well be considered useless for 
its intended purpose, even though 
other components, such as soles and 
heels, are capable of giving a great 
deal of added service. The purchaser 
of such a shoe would be better suited 
with one which, when the inseam 
failed, was completely worn out in 
all its parts, at a saving in purchase 


price. 


10 


The trend is toward 
component parts of the shoe. 


setting 


By Burdell D. Spencer 


Footwear Technologist 
Research and Development Division 


Office of the Quartermaster General 


i] 
——_ |, and § ———— 


Burdell D. Spencer has been asso- 
ciated with the Research and De- 
velopment Division for the past year. 
He was formerly affiliated with the 
United Shoe Machinery Corp., where 
he was engaged in the company's 
Planning Division as engineer for 
several years. He brings much in- 
vestigative experience to the im- 
portant subject discussed in this 
article, 


\] 
ee I, and \ — 


Phe over-all standard of perform- 
ance of the shoe as a whole is de- 
pendent upon the performance of the 
first basic component which fails. It 
can also be said that the performance 
of all parts is automatically lowered 
to equal that of the “weakest link in 
the chain.” 


Phere are certain standards which 
the shoe manufacturer is morally ob- 
ligated to provide in his product, and 
these set the standard below which 
no product is satisfactory. In recent 
vears, much criticism has been 
leveled at the shoe and leather indus- 
try by medical authorities who see 
certain structural or chemical inade- 
quacies in our footwear. Sometimes 
these criticisms come as the result of 
experience in clinics where “normal” 
feet are the exception rather than the 
rule. All too often, however, there is 
some basis for complaint against 
shoes whic h are defi ient hee ause ol 
price 


tradition in) manufacture or 


considerations 
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‘ratings”” 


of performance for all 


One component which can have 
direct bearing on foot comfort, foot 
health and shoe life is the box toe. 
In close-fitting footwear, box toes 
provide air circulation around the 
toes and maintain the proper shape 
and toe space as proy ided for by the 
last over which the shoe was made. 
Any box toe will do its job for a 
short while. It is only after a long 
period of wear that the better mate- 
rial proves its worth. When the 
sub-standard material softens or col- 
lapses. air circulation and toe space 
are reduced, and the toes quickly 
abrade the lining and box material 
so badly that the shoe is no longer 


fit for wear, 
Adds To Life 


In recent Army studies on dress 
oxfords, shoes with sub-standard toe 
boxes were found in salvage with 
torn linings and collapsed boxes, al- 
though from 50 to 70 percent poten- 
tial wear still remained in the soles 
and uppers. This” situation was 
quickly 
box toe which stood up for a longe 
period of time, bringing the perform- 
ance standards of the related items 
closer together, and doubling or 
tripling the potential life of many of 


improved by specifying a 
oi 


the shoes. 

What should be the standards of 
performance for this item? Activat- 
ing ingredients should be non-toxic. 
The box should possess enough re- 
sistance to crushing. both when new 
and when subjected to an extended 
period of wear, to maintain its shape 


tded on Page 34) 
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in Your Shoes with 


THE NEW GOODYEAR WELT 
indenting Machine—Model C! 


Clean, sharp, unitormly placed indentuions on the welt will do for the shoe what 

the frame does for a picture set it off to best advantage. When you modernize 

your indenting equipment with a Goodyear Welt Indenting Machine Mode 

C, you get a machine that has all chese improvements over the machine you are 

now using 

@ Improved simultaneous pressure and feed result in improved quality. 

@ Clearer, deeper indentations climination of forcing by Operator gives uni- 
form spacing and depth 

@ Welt and inseam straining minimized 

@ Improved wheel guard gives clearer view of work permits wheeling closer 
fo upper 

@ Damage to upper minimized 
pedal depressed 


wheel stationary until work positioned and 


@ Less operator fatigue because (1) heavier work table absorbs vibrations (2) 
less foot pressure required (3) angular mounting of shoe-contacting parts 
assures easier feeding 

@ Heel seats can be wheeled without change of fitungs 

@ Wear greatly reduced automatic splash oiling results in smoother operation 

lower maintenance costs. 

For better results and low maintenance, the Goodyear Welt Indenting Machine 
Model C deserves a prominent place on your equipment replacement list. Get 

comphete details from your United representative. 


United Shoe Machinery Corporation 
BOSTON, MASSACHUSETTS 
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V ACUUM - IMPREGNATED LEATHERS 


Saves time, costs, floor space 


‘Vacuum Impregnation™ is a term 
that is now being used to designate a 
new and fully-controllable process 
whereby leathers can be wholly or 
partly saturated with fluids of all 
Ly pes 

In principle, it is not a new idea 
having been known to laboratory 
technicians for at least 50> years 
But. from the practical point of view, 
it is a very recent development with 
many actual and potential applica 
tions which may well be regarded as 
revolutionary. 

It consists, briefly, of placing a 
leather material in a vacuum chamber 
whence air may be evacuated prior 


to the use of a processing solution 


By Thomas A. Dickinson 


Heat may be used. if necessary. to 
dehydrate the leather as air is evacu- 
ited from the chamber. Then, when 
a predetermined quota of air and/or 
moisture has been removed, a valve 
+ opened so that atmospheric pres- 
sure will force a processing solution 
to enter the chamber and submerge 
the leather, after which the valve is 
closed. 

All this is desirable because air 
and moisture particles in the pores 
of a leather material normally tend 
to retard wetting action. 

Air or gas pressure is frequently 
pumped back into the impregnation 
chamber as soon as the material 
therein is completely submerged in a 





Typical units for 
the vaeuum = im- 
pregnation = of 


leathers. 
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and results in better leather 


processing solution to provide com- 
pressive forces which will further re- 
duce the length of the soaking inter- 
val: and, because the wetting action 
thus attained is extremely uniform 
and rapid. leathers may be wholly or 
partly impregnated in) conformity 
with varied production requirements 
by lengthening or shortening the 
amount of time during which the ma 
terials are submerged. 


In many circumstances, it is possi- 
ble to vacuum-impregnate leathers for 
the sole purpose of increasing pro- 
ductivity by saving time. For exam- 
ple, where it would ordinarily take a 
week to ready a hide for tanning, 
vacuum-impregnation equipment has 
been used to lime, delime, and tan 
leather materials in a period of two 
days 


Two-Fold Aim Best 


However, it seems safe to say that 
vacuum-impregnation is most advan- 
tageous where it can serve the two- 
fold purpose of conserving time and 
improving the quality of leather 
products. For instance, leathers can 
be thoroughly vacuum-impregnated 
with dyes whose penetrating quali 
ties are normally considered poor in 
about half the time that might other- 
wise be required to permeate the same 
materials with solutions having ex 
cellent penetrating qualities. 


The industrial use of vacuum 
impregnation facilities has been di 
laved for a period of many years by 
a general lack of commercially-prac 
tical high-vacuum pumps, as_ evi- 
denced by the facet that the best in 
dustrial vacuum pumps some _ five 
years ago would yield absolute pres 
sures no lower than 0.1 pound per 
square inch, \t present, vacuum 
pumps that can readily reduce pres 
sures to 0.001 mm. Hg. (or 50 mi 
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th STATE TO | 
ENTER THE 
UNION 





an |) 
PRODUCTION 
OF CHROMIUM 
n April 28. 1788. when Maryland formally CHEMICALS 


entered the Union. the chromium chemical indus- 





; MS! try was unknown. In fact. it was not until 1798 
that the heavy. dull black mineral named chromite was dis- 
covered in Russia. 
But from 1827 on Maryland has continuously been first: in 
the development of the chromium chemical industry. In that 
vear Isaac Tyson. the founder of the American chrome indus- 
try, started mining chromite ore at the rich Reed Mine in KOREON—Mutual's One-Bath 
Jarrettsville. Harford County, Maryland. This ore was Chrome Ton 
processed abroad until 1645 when Mr. Tyson began the pro- 
duction of potassium bichromate not far from the present 
site of the world’s largest chromium chemical plant. SODIUM BICHROMATE 
This new Mutual plant at Baltimore, through the most 
advanced research and production methods, has effected note- POTASSIUM BICHROMATE 
worthy increases in the quality and quantity of its products 
With another plant at Jersey City. Mutual will continue to 
increase production to meet the tempo of our industrial 


mobilization. 


MUTUAL CHEMICAL COMPANY 
OF AMERICA 


270 MADISON AVENUE. NEW YORK Lo, N. 4 
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NEW DEVELOPMENTS 


What industrial science is doing to improve the job 


LEATHER FOR ATOMIC GENERATORS itate the production of atomic bombs. 

: ; It does ot actuall smash ¢ s 

What may eventually become a The Statitron is a commercially ‘ “mrs 2 pian Rraginacn 
like a cyclotron, but it can be used 

small but important industrial mar practical version of the Van de Graaftl . : , 
to rearrange the atomic structures of 

ket for leather has been evolved by electrostath generators heretofore material { a wanteky f unusual 
te naterials to ‘ arie oO sus 

the development of a device known used by nuclear physicists at Brook- 
as the “Statitron” at North American haven. Argonne. Oak Ridge. and Los 
Aviation. Inc., Los Angeles . Alamos national laboratories to facil 


purposes, 

Function of the Statitron is, briefly. 
to convert ordinary electrical current 
into a high-voltage electron beam 
which is in some respects comparable 
to the output of an X-ray machine. 

Belts heretofore used in’ instru- 
ments of the Statitron type were fab- 
rics impregnated with rubber. since 
the electrical: properties of rubber 
are essential to the transfer of elec- 
trostatic charges as noted above. 
However. rubber-impregnated fabrics 
are fairly short-lived under stress at 
pressures of 200 pounds per square 
inch (which are maintained with dry 
nitrogen in a pressure tank in oper- 
ating the Statitron). 

Cherefore. engineers currently be- 
lieve that the use of tough rubber- 
coated or rubber-impregnated leather 
belts will greatly reduce the cost of 
operating the Statitron and also some 
of the more powerful electrostatic 
venerators used in connection with 
\-bomb production work. 

The advantages of such belts (de- 
spite an increase in initial cost) can 
be cited in the case of the Statitron 
as follows: 

(a) One rubber-leather belt can 
be used more than three times as 
long as a rubber-fabric belt, so that 
the 50 percent lower cost of the latter 
represents no discernible advantage. 


| 


| 
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Experienced shoemakers know and ask for 


“McAdoo & Allen’s” “Liberty Bell” W elting 


“Topas” for a Ld 


McADOO & ALLEN WELTING CO. 


QUAKERTOWN, PENNSYLVANIA 
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Recent death of President William Thorn- 


clo. 
Board 


ton of United Shoe Workers of America, 
may lead to hectic scramble for successor. 
of Directors interim 
but has deferred 
March 18 
takes over as acting head until May 1 when newly electe 
president takes over. 


has power to appoint an 


action in lieu of early election dat 


Meanwhile, secretary-treasurer James J. Mitche 


First to announce candidacy for post is 
Russell J. Taylor of Washington, D. C.. legislative 
representative for past five years. Taylor enter 
race at request of District Council of Missouri-Illinois 
Arkansas, is expected to garner from con 
servative elements in USWA 


much support 


Various locals of USWA have between 
Jan. 1 and noon of Feb. LL to make nominations. 
Those nominated then have 10 days in which to witl 
their names from ballot. Ballots will then be 
Feb. 20 for coming election USWA 
50,000-up members in shoe industry, manufacturers overt 
country have good deal at 


ithdraw 
printed Dy 


Since now numbers 


} 
stake in election 
e e 


Higher pay rate for learners in glove in- 
dustry a certainty. Wages and Hours Division of Labor 
Department has filed notice in Federal Register proposing 
to increase minimum learner wage rate for all types of glove 
manufacturers from 60 to 65 cents per hour for first 320 
hours and from 65 to 70 160 hous 
In work gloves, Division wants rate increased from 60 to 63 


cents for remaining 
cents per hour for first 320 hours in work glove industry 
then from 65 to 68 cents in remaining 160 hours 


New rates will take effect 15 days after 
publication in the Register if Wages and Hours 
Division has its way. Notice Dec. 28 
Arguments pro and con may be filed with Division in interim 
period. Not much opposition expected 


was first filed 


learner 


favors increase oO 


Decision on shoe 
shortly. Government 
tour cents in minimum 


earlier wanted to split increase in three periods of four 


rates expected 

from three ¢t 
starting rate. Labor Department 
weeks 
period 1 


t 
However, Government leg il 


each with a progressive rise in each Present metho 
follows two six-week periods 


advisers now feel switch to three periods might prove illegal 


January 12, 1952 


SINCE uld a int tO a major change of an existing 


formal deci ithout due process of hearings, etc 


. “ 
erences 
in considering minimum wage in- 


‘ntire process of “informal co 
Division 


new in awarding 
Fechnique may be adopted on increas- 


Labor Department 


comparatively wage 
feels device 


various industries 
° 


Interesting trend apparent among women 
workers in industry. Bureau of Labor Statistics reports 
10,5 women 


added to ranks of workers in offices 
baat 


ther and leather products manu- 
Dec. 1950 to March 1951, 
textile mills (which lost 14,000 
j 


period 


from 


facturing industry from 


Workers came largely 


in 15 months nd food and kindred prod down 


3,000 Apparel factories 


OU women workers in 


whole reported a gain of 


1. making net gain of 300 


able goods indu 


All in all, there were 82.800 more women 
employed in March 1951 than 15 months earlier. 


This brought grand t 


tal of factory employment in sprin; 
figures refer both to 


As such 


1951 to 4.203.000 women These 


and production lines they are sig 
in non-durables industries 


id allied 


sales execulives 


footwear, gloves, lines 


Look for exports of hides from Argentina 
to U.S. to drop radically in 1952. First, the country 
| has substantial quantities of hides on hand. Re 

7a | j 


} 


continued bad 
Also 


commercta ict 


weather conditions have 


rastically Government intervention 


ivity has had adverse effect 


I 
I] Leather market there reported 
it existing exchange rates 
international 


those on mar- 


Last year, Argentina exported slightly over 
6.250.000 hides to all countries, Of 3,809,717 
1 1950 
from 


these, 
9 ALO in 
"80.954 


were salte ox hid compared with 7,0 
t ] lown to 


Drie i OX 
QIORSR 


were 
Only 
8,176 tons in 


quebracho ex 
1950 to 241,940 


exports of 
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TRADE SEES BETTER DAYS AHEAD 





1951 SHOE OUTPUT 
SEEN AS READJUSTMENT 


Too Many Shoes Made In 
Previous Year 


Estimates of total shoe production 
for 1951 at 471 million pairs, of 
which only 453 million pairs were 
for civilian use, emphasize the fact 
that the industry made too many 
shoes in 1950 and too few in 1951, 
according to both the National Shoe 
Manufacturers Association and the 
Tanners’ Council. 

Commenting on the decline in out- 
put of 41 million pairs from 1950 
through 1951, the Association pointed 
out that this actually represented a 
loss of approximately 56 million pairs 
in civilian output after deducting 
military production for both years. 
Average production for both years 
was about 481 million pairs, closely 
approximating shoe consumption in 
each year. 

Tanners’ Council figures vary 
slightly from those of the Associa- 
tion, with the former placing 1951 
civilian output at only 450° million 
pairs or 59 million pairs less than 
a year ago. However, the Council 
agrees that too many shoes were pro- 
duced in 1950 “in anticipation of an 
inflated civilian demand which didn’t 
develop.” 

“It is also apparent now that the 
curtailment which took place in 1951, 
beginning in the quarter, 
went just as far in the opposite direc- 
tion, more shoes having been sold 
than were produced.” the Council 
added. 

Shoe output in the last three quar- 
ters of L951 was at the annual rate 
of less than 425 million pairs con- 
trasted with the entire 1950 and first 
quarter 1951 annual rate of over 500 
million. Production in the last three 
quarters 1951 was 17 percent less 
than the 1950 rate and 20 percent 
less than the first quarter 1951 rate. 

“With shoe demand at retail in 
1951 only slightly lower than in 1950, 
it appears certain that this severe cur- 
tailment has more than corrected 
whatever excesses took place in 1950 
shoe production.” 


second 


Based on this. trade sources are 
generally agreed that 1952 will see 
expanded footwear production over 
the previous year. particularly in the 
early months of 1952. However, it 
is doubtful if manufacturers’ Spring 


16 





runs will equal the pace set in early 
1951 when output was at a 500 mil- 
lion pair annual rate. 


OPS LOWERS LIDS 
ON TALLOW PRICES 

The Office of Price Stabilization 
finally announced this week that it 
has lowered ceiling prices on inedible 
tallows and greases. The agency said 
the new “somewhat 
above current market quotations for 
these major soap raw materials.” 

At the same time, OPS reduced 
ceilings on all soaps, cleansers and 
synthetic detergents to approximate 
current selling levels. The reduction 
affected sales of these products at all 
distribution levels. 

The new tallow ceilings are covered 
by Amendment 11 to Ceiling Price 
Regulation 6, and is effective Jan. 14. 
New tallow ceiling (fancy tallows) 
are at 10! cents per pound or 
average price prevailing during Nov. 
1951. ° This is a drop of four and 
one-half cents from the previous ceil- 
ing of 15 cents. 

OPS said that tallow prices by last 
March had advanced from a _pre- 
Korean price of five cents per pound 
to more than 18 cents or 280 percent 
higher. The original CPR 10 rolled 
prices back to 15 cents and they have 
since declined to a current. selling 
level of eight cents. 

The agency stated that new tallow 
ceilings “will prevent another spiral- 
ing of soap raw material costs such 
as occurred after Korea.” They are 
generally in line with ceiling prices 
for related products, OPS added. 


ceilings were 


Chicago Tannery Swept By 
Fire 

An early morning fire, January 10, 
at the plant of Gutman & Co., Chicago 
tannery, caused loss estimated at two- 
thirds of the plant. its equipment and 
stock. The fire, of undetermined 
origin, started on the roof and spread 
rapidly through the plant. 


CHAIN SALES UP 

Sales of retail chain shoe stores 
and mail order houses in Oct. totaled 
$62.000.000. a drop of about six 
million from Sept. 1951, but still five 
million ahead of Oct. 1950, the Com- 
merce Dept. reveals. The seasonally- 
adjusted index of daily sales, how- 
ever, remained the same 227 for both 
Sept. and Oct. of this year, or some 
25 points higher than Oct. 1950. 
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INTERNATIONAL SHOE 
SALES HIT NEW HIGH 


But Higher Income Taxes 
Lower Earnings 


Sales of International Shoe Co.. 
St. Louis, world’s largest shoe manu- 
facturer, for the fiscal year ended 
Nov. 30, 1951, totaled approximately 
$223,000,000, an all-time high sales 
record for the company, Edgar E. 
Rand, president, has announced. 
Sales in the 1950 fiscal year amounted 
to $198.640.018 or $24.360.982 less. 

Military sales were approximately 
$33,000,000, while civilian — sales 
amounted to $190,000,000, Rand 
said. Civilian sales showed a de- 
crease of approximately four percent 
from the previous year when there 
were no military sales. 

“It is estimated that earnings per 
share for the fiscal year ended last 
Nov. 30 will show $2.64.” Rand 
stated. “This compares with $3.22 
for the prior year. The decrease is 
due entirely to much higher federal 
taxes on income. Income before fed- 
eral taxes was approximately $1.- 
000,000 higher than the prior year.” 


Regal Cuts Prices On Men's 
Fall Shoes 

Regal Shoe Co.. Whitman, Mass., 
has announced that for the first time 
in the past 30 years it has reduced 
retail prices of its men’s shoes. The 
company is offering its 92 regular 
fall and winter men’s styles at reduc- 
tions of $1 to $2 per pair. 

Reason for the sale is the large 
stock of shoes on hand due to retail 
sales falling “below expectations” in 
recent months. Regal hopes to stim- 
ulate normally slow sales in Jan. by 
the shoe sale. 

Despite the somewhat disappoint- 
ing fall volume, the company expects 
to show total 1951 sales of over $10 
million as compared with $9,582.78] 
in 1950. A $500,000 Navy contract 
last spring made the improved show- 
ing possible. 

Higher taxes are expected to bring 
profits for 1951 down to nearly half 
the $428,628 earned in 1950. The 
Regal factory at Whitman is cur- 
rently operating on a normal 40- 
hour week and employs some 600 
workers turning out 3,000 pairs of 
shoes daily. If inventories build up 
as expected during Jan. and Feb.. 
operations may be reduced to a four- 
day week for about a month. 
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4th FACTORY MANAGEMENT 
CONFERENCE PROGRAM SET 


The National Shoe Manufacturers 
Association has announced a tenta- 
tive program for its 4th Factory Man- 
agement Conference scheduled for 
May 11-13 at the Netherland Plaza 
Hotel, Cincinnati, O. 

The Educational Exhibition will 
be set up on Saturday, May 10, and 
opened officially at 10:00 a.m. on 
Sunday. The exhibition will include 
a large number of displays of ma- 
chinery, equipment and supplies. 

Group discussional meetings are 
scheduled for Monday and Tuesday. 
May 12-13. These will be devoted to 
technical and machinery problems 
encountered in the production of 
men’s, women’s and children’s shoes. 
Both delegates and exhibitors have 
been invited to a dinner at which a 
nationally-known speaker will — be 
headlined on May 11. Buffet supper 
will be served on Monday evening. 

Exhibitors who displayed at the 
1951 Conference will have through 
Jan. 14 to reserve the same space 
held previously. 

Following are leaders of the dis- 
cussion: Women’s Shoes—leader, Eli 
White, General Shoe Corp.; co-leader, 
R. H. Axline, Brown Shoe Co. 

Men’s Shoes leader, William 
Frazer, Commonwealth Shoe = & 


Leather Co.: co-leader, G. P. Kir- 
scher, Weyenberg Shoe Co. 

Children’s. Shoes—leader, 
Stadler, International Shoe Co.; co- 
leader, A. C. Bushart, Brown Shoe 
Co. 

The Conference is held for the 
purpose of examining, developing 
and discussing new ideas, inventions, 


Percy 


materials, production methods and 
other technical matters affecting the 
shoe industry. 

All members of the shoe and allied 
trades are invited to view the Educa- 
tional Exhibition. Conference meet- 
ings, however, are open only to mem- 
bers of the National Shoe Manufac- 
turers Association. Following is a 
tentative schedule of events: 

Sunday, May 11—10:30 a.m.. Othi- 
cial opening of displays; 7:00 p.m.. 
Dinner. 

Monday, May 12 —8:30 a.m.-12:30 
p-m., Children’s Meeting: 8:30 a.m.- 
12:30 p.m., Men’s Meeting: 1:30 
p-m.-5:00 p.m... Women’s Meeting: 
6:00 p.m.-9:00 p.m.. Buffet Supper. 

Tuesday, May 13—8:30 a.m.-12:30 
p-m., Women’s Meeting; 1:30. p.m.- 
5:00 p.m., Children’s Meeting: 1:30 
p-m.-5:00 p.m., Men’s Meeting; 3:00 
p-m.-5:00 p.m., Technical Committee 
Meeting; 5:00. p.m.-9:00) p.m, Ex- 
hibitors Entertainment. 





‘51 MILITARY SHOES 
AT 17,699,499 PAIRS 


New England Given 39.4% 
Of Pairage 


The New England Shoe and 
Leather Association estimates total 
1951 military shoe procurement, in- 
cluding all leather footwear items, 
shoe pacs, felt boots and canvas slip- 
pers, at 17,699,499 pairs, an increase 
of 255.9 percent over the 4,973,030 
pairs awarded in 1950. 

The estimate was based on notices 
of contract awards received during 
the year by the Association. It is not 
yet confirmed by official reports for 
the year. 


New England shoe manufacturers 
received contracts for 6,978,927 pairs 
during 1951 or 39.4 percent of total 
awards made. This left a total of 
10,720,572 pairs awarded firms in 
other parts of the country. 


In a breakdown of awards by in- 
dividual services, the Army bought 
13,078,613 pairs of footwear during 
the year. Of this, 4,272,797 or 32.7 
percent went to New England firms. 
Similarly, the Navy ordered a total 
of 3,414,886 pairs of which 2,302,794 
went to New England manufacturers. 
The Marine total was 1,206,000 pairs 
with 403,336 pairs or 33.4 percent 
going to New England. Following 
are comparative figures: 





1951 


MILITARY SHOE FIGURES 





1951 New England 
Contracts Companies 
Army” 4,272,797 
Navy 2,302,794 
Marine 403,336 
Total 6,978,927 

* includes Air Force awards. 
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Others 
8,805,816 
1,112,092 

802,664 

10,720,572 


Percent of 
New England 
Awards of 
Total Awards Total Contracts 
13,078,613 32.7% 
3,414,886 67.4 
1,206,000 33.4 


17,699,499 39.4% 
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AFL RATIFIES NEW 
PACT WITH SWIFT 


Packinghouse Workers Vote 


For 6c Hike 


Delegates of the  packinghouse 
local unions affiliated with Amalga- 
mated Meat Cutters and Butcher 
Workmen, AFL, voted late last week 
to accept negotiated wage agreements 
that will give them a general six cents 
per hour wage increase in 12 plants 
of Swift & Co., Chicago packer. 

The delegates represented more 
than 125,000 packinghouse workers 
who are members of the union and 
employed in Swift. Armour, Wilson, 
Cudahy and about 500 independent 
plants over the country. The settle- 
ment was announced by Earl W. 
Jimerson, president. and Patrick E. 
Gorman, secretary-treasurer ot the 
union. 

Eighth Increase 


The new contract provides for the 
six cents hourly increase to be effec- 
tive Dec. 17, 1951 and marks the 
eighth increase granted in the pack- 
ing industry since V-J Day. The 
union also has the right to reopen 
the wage question between Feb. 11 
and Aug. 11, 1952. 


“A Good Deal” 


United Packinghouse Workers, 
CIO, is still negotiating with packers 
for a new contract. Union officials 
have branded the AFL agreement “a 
good deal” for the packers, claiming 
the rival union sold cheaply their 
early demands for an annual wage, 
premium pay for Saturdays and other 
benefits. 

Union members are reported to 
have voted by a two to one majority 
to back ClO demands with a strike 
if necessary. 


Delaware Valley Tanners’ 
Club Meets 


First meeting of the Delaware Val- 
ley Tanners’ Club was held on the 
evening of Thursday, Jan. 10, at 
Kugler’s Restaurant, Philadelphia, 
Pa. 

Principal speaker at the dinner- 
meeting was Dr. H. G. Turley of 
Rohm & Haas Co., president-elect 
of the American Leather Chemists’ 
Association. Dr. Turley spoke of his 
recent visits to laboratories of the 
British Leather Manufacturers Re- 
search Association and other tan- 
neries in England. 





STOCKHOLDERS VOTE 
U. S. LEATHER DISSOLVE 


Leather Properties Already 


Disposed 


Stockholders of U.S. Leather Co.., 
New York, meeting on Jan. 9, did 
the expected by approving dissolu- 
tion of the company and a manage 
ment plan of liquidation. Approxi 
mately 959,000 of 1.140.755 shares 
outstanding voted for the board of 
directors proposal, 

The company has already disposed 
of all leather properties except the 
glue plant at Williamsport, A. Burch 
Velsor, retiring president. told stock- 
holders. The latter will be auctioned 
off in March. 

Although the company did not 
realize the amounts estimated Jast 
Sept. through actual disposition of 
its leather properties, it will not re- 
quire all reserve set aside for taxes, 
Velsor added. Final 
therefore remain in the vicinity of 
S14.000.000, 

Stockholders were told that the 
share 


return will 


initial payment of SLO per 
should be distributed by the end of 
this month. Nearly $13 per share is 
expected to be realized when liquida- 
tion ds ¢ ompleted., 

\ surprise note entered the meet- 
ing when John Fox, director and 
largest’ stockholder, announced that 
liquidation of Keta Gas & Oil Co., a 


subsidiary. has been considered and 


will be taken up again. Keta now 
holds close to LOO.000 acres of po- 
tential oil and gas bearing land and 
is acquiring further leases at a rapid 


rate. 


Senator Nixon To Address 
Trade Group 

Senator Richard M. Nixon of Cali- 
fornia will be principal guest speaker 
it the 63rd Annual Meeting of the 
New England Shoe and Leather As- 
sociation to be held Wednesday eve- 
ing, Jan. 16, at the Hotel Statler. 
Boston. 

Frank S. Shapiro, president of the 
\ssociation, reports that Senator 
Nixon will discuss the outlook for 
domestic and foreign relations in a 
presidential year under the _ title 
wag! i! Je" 2 \ Year of Decision.” 

Other speakers on the program in- 
clude Daniel J. Danahy, former Asso- 
ciation president and now chief of 
the Munitions Board’s Office of Pro- 
curement. and Julius G. Schnitzer. 
director of the Leather and Leather 
Products Division of the National 
Production Authority. 

Danahy will discuss “Military Pro- 
curement of Leathers and Shoes in 
1952." while Schnitzer will speak on 
“Outlook for Hides, Leather and 
Shoes in 1952.” 

Members of the Boston Boot and 
Shoe Club are being extended invi- 
tations to attend this banquet in place 
of the regular Jan. meeting. accord- 
ing to an announcement by Jack 
Sandler. Club president. 











PLAN ST. LOUIS SHOWING 








Chairmen of committees for the Sixth 
by the St. Louis Shoe Manufacturers 

confer with Archie Bregman, Monogram 
show. From left, Arthur Katzif?Hamilton Shoe Co.. publicity: 
els, Jr.. Samuels Shoe Co. directory: 


Corp., housing: 
of the entertainment committee. 


{ssoc walton, Ipril 
Shoe Co.. general chairman of the 


Breemar Paul Johanser 


and Phil Miller, Town & Country Shoes, Ine.. 


fnnual Fall Showing to be presented 


27 through April 30, 
Julian Samu- 


I alley Shoe 


CO-¢ hairman 
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Plastic Group Names New 
Officers 


S. Ernest Kulp, member of the 
board of directors and the executive 
committee of The Masland Dura- 
leather Co., has been elected presi- 
dent of the Plastic Coatings and Film 
Association. He succeeds J. W. F. 
Young. secretary of Federal Leather 
( oo, 

Kulp serves as Masland’s director 
of Market Research and also of Gov- 
ernment Procurement 

Other officers named at the trade 
group's annual meeting held recently 
at the Waldorf-Astoria. New York 
City. are G. H. Callum. sales manager 
of L.S. Rubber Co.’s Coated Fabrics 
Division, vice president; and Paul 
F. Johnson. secretary. 

The Association represents manu- 
facturers of 80 percent of national 
production of all plastic sheeting over 
10 mils and 62 percent of plastic 
coated fabric output, 

The Association’s new executive 
committee includes Kulp, Young, 
Callum. J. R. Buckley of E. I. duPont 
deNemours AY Co. Elmer French of 
Firestone Plastics Co. J. P. Haugh- 
ton of Joanna Western Mills Co.. and 
J. D. Lippman of Textileather Co. 


NEW ENGLAND TANNERS 
TO HEAR L&S EDITOR 


Speaking on the subject of “A 
Leather Promotion Program,” Wil- 
liam A. Rossi, editor of LEATHER 
\NbD SHOES magazine, will address 
the New England Tanners Produc- 
tion Club on the evening of January 
8. at the Hotel Hawthorne, Salem, 
Mass. 

Rossi. whose editorials over the 
past several years on this subject 
have caused considerable comment 
within the industry, will give a brief 
analysis of the rapid postwar rise of 
synthetic and non-leather shoe ma- 
terials. citing particularly the mod- 
ern merchandising techniques used 
so successfully. He will then present 
an outline for a suggested leather 
promotion program in an effort to 
show how the job can be done effec- 


tively. 


® Roberts Tanning Co. of Peabody 
has been sold at auction to Sol 
Strumpfman, it is reported. The 
latter plans to begin operations in the 
near future. John Prochniak is plant 


superintendent. 
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MAXEY JARMAN SEES 
MORE ACTIVITY IN ‘52 


Says Inventories Back On 


Sound Basis 


With inventories returned to a 
sound basis and shoe retailers offer- 
ing excellent values in footwear t 
their customers, 1952 should be a 
year of greater activity than 1951, 
according to Maxey Jarman. chair- 
man of the board of General Shoe 
Corp.. Nashville, Tenn. 


In a statement on prospects for 
1952 given over radio station WSINX, 
Jarman pointed out three — basi 
trends which will influence footwear 
business for some time ahead. These 
are towards more comfort, more 
color and more casualness. He said 
General Shoe Corp was designing 
shoes with these factors in mind. 


“Our company is continuing its 
development by increasing its service 
to retailers through the establishment 
of more stores and by broadening 
lines for more complete coverage.” 
Jarman reported. “We are starting 
now a new rubber shoe manufactur- 
ing plant here in Nashville to pro- 


duce some 5,000 pairs of foamtred 
shoes per day.” 

The General Shoe executive said 
the outlook was optimistic despite 
high business taxes and cost of liv- 
ing. “When a sick person runs a 
fever, that in itself is helping to knock 
out the infection. High taxes and the 
high cost of living are a sort of eco- 
nomic fever. Americans will find a 
way to get rid of the infection and 


go on to further progress. 


Melville Shoe Promotes 
Trembly 


Lafavette A. Tremblay. 
manager of the White Front chain 
of Thom MeAn shoe stores. has been 
elected a vice president by the board 
ot directors of Melville Shoe Corp. 
He has held the position of general 
manager since July 1949 and has 
been with the firm = since 1926. 


general 


Tremblay will continue to direct 
the operations of the 484 Thom 
MeAn stores selling men’s and boys’ 
shoes which comprise the company’s 
white front units. The other 8&3 
Fhom MeAn stores selling women’s 
and girls’ shoes in addition to men’s 
and boys’ are known as the Gold 
Line chain. 


BECKER TO ADDRESS 
HIDE CONVENTION 

Fred Hl. Becker, president of Ohio 
Leather Co., Girard. O., will head the 
list of speakers scheduled to address 
the National Hide  Association’s 
Kighth Annual Meeting, May 19-20 
at the Hotel Cleveland, Cleveland, O. 

\nother outstanding speaker on the 
agenda is Louis B. Seltzer. editor of 
the Cleveland Press, who will be 
guest of honor at the noon luncheon 
on Monday. May 19. Seltzer was re- 
cipient of the 1951 Brotherhood 
Award of the National Conference of 
Christians and Jews. 

Other speakers will include Dr. J. 
Dewitt Fox, editor of Life & Health 
Vagazine and author of an article 
on “America’s No. L Skin Ailment.” 
and Glen Massman, executive seere- 
tary of the Dayton Foremen’s Club. 
Iwo more industry speakers will be 
announced during the coming month, 

D. O. Kibler of S. J. Kibler & Bro. 
Co.. New Washington, O., will give 
the opening address and preside over 
the sessions. Frank Pachin of A. L. 
Pachin & Sons. Dayton, O., is con- 
vention chairman while Mrs. Kibler 
and Mrs. Pachin are co-chairmen of 
the Women’s Entertainment Com- 


mittee. 





PIPELINE 


FOR CASH 


Picture a business on the receiving end of a pipeline that spouts 


2) = nothing but cash. Could this help you do a better job? 


CROMPTON 
RICHMOND 
COMPANY | 


INCORPORATED 


FACTORS 


distributors. 


The answer tells you why Crompton Factoring makes such a vast 
difference in the operating performance of producers and 


You don’t carry receivables. We do it for you. We're credit spe- 


cialists ... carrying the complete load of checking, collections and credit risks. 


You don’t invest a dollar in open accounts. 


Thus, a Crompton-factored firm is always assured of ample working capital... 


fuel for the pump to feed your outgoing pipelines with the goods the market needs. 


Wi man hs 


CROMPTON-RICHMOND CoO.,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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MILITARY 
BIDS AND AWARDS 





Women’s Oxfords 

1952—OM-3 
invitation to bid on 
quarter 
Opening at 


York. for the 


January 24, ()-280- 


52-897 


. covering 


10,008 pairs women’s low 
shoes. cafe 
10:00) acm. in 


Army. 


Full Rubber Soles 
1952—QM-30-280- 
invitation to bid 


brown. 


New 


February 4, 
covering 


92-678. 


on $1,248 pairs full rubber soles. 
Prices must be quoted for following 
destinations: 15.120 pairs to Utah 
General Depot. Ogden, Utah, and 
16,128 pairs to Schenectady General 
De spot, S« henectady. N. Y. Opening 
at 3:00 p.m. in New York with de- 
livery to be completed by July 31. 
1952. No alternate delivery 
ule. For the Army. 


sched- 


Synthetic Rubber Soles 
February 6, 1952—QM-30-280- 
92-084. covering invitation to bid 
on 3.936 pairs full synthetic rubber 
black. — Prices 


soles. oil resisting, 


“THE BEST MIDSOLE 
FOR YOUR 


MONEY ! 


BETTER in any 


BEST on your ce 


ib | walee-esaie 


—~D 


DON'T REST "tit you've tried (libalim 


i oa 


JENKINS CO 


Bridgewater, 
Massachusetts 
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must be quoted for delivery of 1.152 
pairs to Utah and 2,748 pairs to 
Schenectady. no alternate delivery 
schedule. Opening at 10:00 a.m. in 
New York with delivery by July 31 
1952. For the Army. 


Heavy Leather Gloves 

February 8, 1952—QM-11-009- 
52-872. covering bids on 642,000 
pairs heavy leather gloves, M-1050, 
size 4, Spec. MIL-G-2366A dated 
Dec. 11. 1951 and Pattern dates Dec. 
14. 1951. Do rating. Opening at 
Chicago Quartermaster at 10:00 a.m., 
with delivery at 123.000 pairs April 
through June, 90,000 pairs in July 
and Aug. and 90,300 pairs — by 
Sept. 30. 


OPEN HANDBAG BIDS 


Marman Bag Co.. division of Gen- 
eral Shoe Corp., Nashville, Tenn., 
was low bidder this week at the open- 
ing of Navy Invitation No. 63. cover- 
12 women’s black calf hand- 
bags. Marman offered to supply the 
total quantity at $6.43 ea.. 10 days 
acceptance, 1/10 of one percent in 
10 days. 

Next lowest of 16 bidders 
L. M. Eddy Mfg. Co.. Inc.. Framing- 
ham. Mass.. which bid all at $7.29, 
10 days acceptance, 1/10 of one 
percent in LO days. York Handbags, 
Inc.. of New York City. bid all at 
30. days acceptance. net. 


of New Yor k 


INZ 4.0 


Was 


$7.52, 

Handi Bag Co., Inc.. 
City. was low bidder on Navy In- 
vitation No. 153. calling for 12.000 
women’s white handbags at $2.1475 
per piece, 60 days acceptance. net. 
Louis Saturansky, also of New York, 
bid all at $2.25. 30 days acceptance, 
net. There were nine bidders in all. 


ORTHOPEDIC SHOES 


There were only two bidders at the 
opening of Army Invitation QM-30- 
280-52-841. calling for 2.497 pairs 
orthopedic convanescent shoes in vari- 
ous sizes. Low bidder was Mosher 
Moccasin Co.. Inc.. North Abington, 
Mass.. which offered to supply the 
total quantity at $4.59; 60 days, net. 
The second bidder was E. ie Giv ren, 
Rockland, Mass.; all at $5.39: 60 
days acceptance, | 10 of 1¢7 in ten 
days. 


® Majority of creditors of Heimer 
Bros., Inc., New York handbags 
manufacturer, have voted to accept 
percent settlement 
offer, it is reported. 


ae 2 compromise 
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GUILD SHOE SHOWING 
HERALDS NEW SEASON 


Open, Light Styles To Be 
Featured 


Moderate to good buyer activity 
was noted at the Spring-Summer 
showing of the Guild of Better Shoe 
Manufacturers this past week in New 
York. where member firms opened 
their showrooms to buyers through- 
out the country. 

Manufacturers expressed an opti- 
mistic outlook on sales for the com- 
ing season and year. Major factor 
prompting this conviction is the nor 
mal to low inventory situation now 
generally prevalent among retailers 
and retail outlets. 

Although all were agreed that sales 
would not measure up to those of a 
year ago which skyrocketed due to 
scare buying. all felt that there would 
be considerable improvement over 
last season’s sharp drop. 

The consensus is that no change in 
production figures is indicated in the 
near future and that factory produc- 
tion will remain constant. 

Members of the Guild, which in- 
cludes Newton Elkin, M. Wolf & Sons, 
Jerro Bros., Palter de Liso, Zucker- 
man & Fox, John Marino & Son, 
I. Miller & Sons, and Andrew Geller. 
were not affected last year when the 
shoe industry in general was hit by 
a drop in consumer per capita con- 
sumption of shoes. 

Chief reason for this was explained 
by Jack Zuckerman of Zuckerman & 
Fox. “When you're selling and pro- 
moting a fashion line, placing your 
main emphasis on top fashion, as 
well as quality, workmanship, com- 
fort, fit. etc., you're not so apt to 
feel a generally bad year. When con- 
sumer resistance is strong, no matter 
what the reason. fashion will continue 
to sell.” 

In general the very open, light 
shoes head the list as top fashion 
items for the coming season. Wide 
opened or naked backs. strippings 
wide opened toes, all ideas picked up 
from Europe, are definitely taking 
hold. 

Guild members feel that women 
are demanding lighter looking shoes 
and are experimenting with varied 
styles to insure good fit and com- 
fort with “less shoe.” Also a high- 
light of the season is the wide use of 
rhinestones and other touches of 
glitter in keeping with one of the 
most glamorous trends shoe styling 
has taken in years. 
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Hadley Bros.-UhI Promotes 
Harry Ward 


J. J. Barrett, sales manager of 
Hadley Bros.-Uhl Co., St. Louis. has 
announced the appointment of Harry 
D. Ward as assistant sales manager 
in the company’s shoe produets divi- 
sion covering sale of Hab-U-Tex ce- 
ments, shoe finishes. gem duck and 
the new line of Cham-E-Flex inner- 
soling material. 

Ward has been with the firm for 
the past three and one-half years in a 
sales capacity. Prior to joining 
Hadley Bros.-Uhl. he has had exten- 


sive experience in the shoe industry 
as a foreman, superintendent and 
general manager for various manu- 
facturers. 

The company also announced the 
appointment of Joseph A. Lancaster 
to assist in the development and 
technical sales of the Hab-U-Co line 
of tannery finishes. Lancaster is a 
graduate of Cornell 
member of the American Leather 
Chemists Association, and for the 
past 10 vears has been associated 
with leading tanners as analytical 
chemist and manager of research and 


University, a 


experimental finishing departments, 





Developed b 


RESEARCH 


Proved by TEST... 
NYLSHU. NYLON THREAD 


is best for INSEAMING 


e Here is the first thread properly designed to draw a tight welt with 


good wax pick-up . ... either hot or cold. Tests have proved that 


when Ny tsuu Nylon thread is used, inseams are much tighter—preventing 


grinning seams and maintaining their tension throughout the life 
of the shoe. Yet the elasticity of NyLsHU Nylon thread allows 


the seams to “give” with each step. 


NYLSHU NYLON THREAD IS ALSO.:. 
e MILDEW-PROOF and FUNGUS-PROOF ... cannot rot. 
e@ WATER REPELLENT ... cannot transfer moisture to the inseam. 


e ABRASION RESISTANT ... stronger, longer-lasting seams— 
fewer returns. 


e SINKS DEEPER than cotton or linen, allowing for a better 
rimming operation. 


For full information and free samples, write The Heminway & Bartlett 
Mfg. Co., 500 Fifth Avenue, New York 36, N. Y. 
Branches: Chicago, Ill., Boston, Mass., St. Louis, Mo., Cincinnati, Ohio, 
Charlotte, N.C., San Francisco, Calif., Gloversville, N. Y. 


a 


NYLON THREA 
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HEMBOBS* FOR UPPER STITCHING—the only 
100% Nylon bobbin—no core no shell, gives 
up to 55% more yardage. ASK ABOUT THEM! 


HEMINWAY: BARTLETT 


for Inseaming, Topstitching, Stitchdowns, 
Puritan, Goodyear, Littleway and McKay 











RETAIL SALES UP 
Dollar sales of the nation’s leading 
shoe retailers during Nov. LOSL were 
up eight percent over the same month 
a year ago and 16 percent ahead of 
Oct. L951, the Census Bureau reports. 
Retail shoe store figures for Nov. 
showed a better tone than the na- 
tional average for all types of retail 
stores in this classification (retail or- 
ganizations operating one to 10 
stores} The 
up four percent over Nov, 1950 and 
equalled Oct. 195] 
Sales of leather goods and luggage 
holiday 
buying, soared 67 percent from Oct 
to Nov. 1951 and were 13 percent 
over Nov. 1950. 


national average was 


stores. reflecting seasonal 


WHOLESALE SALES GAIN 


Dollar sales of 37 leading shoe 
wholesalers during Nov. 1951 ran 
fully 1] pereent ahead of Nov. 1950 
but were 12 percent behind figures for 
Oct. 1951, the Census Bureau reports. 
However sales of these same whole- 
salers for the first 1] months of 195] 
were 17 percent ahead of the com- 
parable 1950 period, 


End-of-month inventories. as re- 
ported by 2 wholesalers, for Nov. 
1951 were up nine percent over that 
for Nov. 1950 but fell two percent 
helow Oct. 1951. Stock to sales 
ratio was 265 percent in Oct. L951, 
257 percent in November 1950 and 
295 percent in Nov. L951. 








LIQUID 


QUEBRACHO 


EXTRACT 


or shipment from our Chicago plant 
: So | 


Darn ¢. Jrank 00. 


4103 S. LASALLE STREET 


¢ CHICAGO 9, ILLINOIS 
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Deaths 


Herman Hagedorn 
... 92, former leather wholesaler, died 
recently in a Dallas, Tex., hospital. 
He was founder and retired head of 
Hagedorn’s, Inc., Dallas wholesale 
leather firm. A native of Germany, 
Hagedorn came to the U. S. in 1887 
and settled in Texas. Shortly after 
moving to Dallas, he opened his leather 
firm in 1906 and operated it until 
he retired a few years ago. He was 
also active in religious and organiza- 
tional affairs. Surviving are his wife; 
a daughter, Mrs. Frank Cleve, Jr.; 


a son, Karl W. 
Hyman L. Whitman 


. 58, shoe consultant, died recently 
in Brockton, Mass. He was a na- 
tionally known shoe consultant and 
pioneered many new developments in 
the industry. For many years he was 
educational director for one of the 
country’s largest shoe manufacturers, 
traveling over the country to inter- 
view orthopedic surgeons, podiatrists 
and shoe retailers. During World 
War I, he served as a shoe consultant 
with the Navy and developed a last 
He invented the 
“Proper 





for service shoes. 
“Posture Foundation” and 
Built” shoes for children. At the 
time of his death, he was at work on 
a shoe for arthritic sufferers. He 
leaves his wife; three sons, Mitchell, 
Morris and Mare and a daughter. 


Mrs. Julia G. Buxton 

. 90, leather goods executive, died 
recently at her home in Springfield, 
Mass. She was chairman of the board 
of Buxton, Inc., Springfield manufac- 
turer of wallets, key cases and many 
other leather goods. Many regarded 
her as the dean of women’s industrial 
executives in New England. Her hus- 
band, Dana Buxton, founded the firm 
in 1894 and Julia became its head 
upon his death in 1917. She relin- 
quished her post as treasurer to her 
daughter, Julia, last year, but con- 
tinued as chairman. 


Buell C. Tallman 

88, retired tanner, died Jan. 4 
in Buffalo, N. Y., after an illness of 
several months. He was former 
owner and operator of Buffalo Tan- 
ners, Inc., in Buffalo. Tallman came 
to Buffalo some 61 years ago and 
started his career in the leather in- 
dustry as manager of Schoellkopf & 
Co. He served as manager of the 
tanning firm for 35 years. In 1927, 
he organized his own tannery and op- 
erated it until his retirement in 1933. 

(Other Deaths on Page 38) 
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BETTER TONE NOTED 


IN LEATHER MARKET ACTIVITY 


Tanners Report More Interest; Sales Made At 
Existing Prices 


Sole and sole offal pick up. 
Women's cut soles much more 
active. Sides firm and fairly busy. 
Sheep moderate. Calf still a dis- 
appointment but more volume ex- 
pected. 

New York Leather Markets 

Side Upper Leather: Tanners 
in the New York area report not 
much action to the leather market. 
Shoe manufacturers seem to have 
enough leather on hand and, when 
they buy, seem only interested in 
amounts needed to fill in here and 
there. The trade was looking to Jan. 
as the month when some real buying 
would start up but it is a little early 
yet. 

Many price lists are up a few cents 
on side uppers and on kips but most 
tanners report they are having a hard 
time in getting full lists. On large 
spread elk grain of 414 to 5 ounces 
in weight, about 48c and down is the 
general asked price but it would be 
nearer the facts to say that 44-46c 
and down is what is actually selling 
in most quarters. However. some 
tannages of specialty makes, etc., are 
selling at better prices but on the 
whole, the old price lists are about 
as high as most of them can get at 
the moment. Shoe orders are. still 
needed according to shoe manufac- 
turers around here and until factories 
get more business, leather sales nat- 
urally continue light. 


Calfskins: Not much different 
here and tanners talk about the same 
as they do in regular sides. Suede 
calf about top at $1.00 and down 
and though some of the better grades 
have been selling, the bulk of business 
is done down in the 80s, ete... on 
women’s weight suede. On smooth, 
women’s weight lists start at 95¢ and 
down but the bulk of sales are in the 
lower grades. Some of the high 
grade shoe factories here have had 
some orders and they are doing a 
little buying of better grade calfskins, 
but not in volume. 


Sole Leather: Market on bends 
about unchanged with 60-62c¢ on 
9 10 iron. 68-70e on medium 
weights and 75-78 on lights. Sales 
are not numerous but there is some 
business going on. Bellies seem to 
be around 28e for cows and 30e for 
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steers with some tanners talking 32 
for good steer bellies. Double rough 
shoulders for welting purposes 60: 
to 63c with some saying even a little 
better. for men’s waist belts 73-75 
is said the market. Cut sole stock 
doing better in women’s but is. still 
dragging along in men’s according to 
reports. Prices could be better to 
please. 
Sole Moves Better 

Boston sole leather tanners report 
more business this past week at fairly 
firm prices. Activity, the first since 
New Year's, is encouraging, particu- 
larly since buyers do not put too 
much pressure on prices. ‘This de- 
spite the fact hide market showed 
definite signs of weakening during 
week. 

Outlook for continued buying held 
good. What will happen to prices 
is another story. If rawstock con- 
tinues to ease, leather prices must 
follow. 
this. 

Meantime, Heavy bends, 9/10 
iron, continue to move at 2e and 
down with better volume at 60c and 
lower. Medium weights bring 70 
lop for best tannery run but 67e is 
Tannery run 


Tanners can do little about 


more active range. 
light bends are still at 75-77¢; some 
buying of better grades up to 8Uec. 
Women’s cut soles do brisk business 
but men’s are slow. 

Sole leather tanners report indi 
cations that the industry will resume 
the activity that stopped with the 
holidays. While some tanners say 
there is actually “nothing new” 
going on, there is already a stirring 
of interest. Orders may begin in 
quantity very shortly. Tanners still 
say price quotations are meaningless. 


Sole Offal Moving 

Sole offal tanners and dealers in 
Boston find this week a good one, 
comparatively. Low interest of re- 
cent weeks has perked up consider- 
ably. particularly on bellies. This 
keeps most tanners busy. Activity 
also in shoulders, heads and shanks 
improved along the line. 

Prices remain at previous levels. 
Easing on hide market has not hit 
leather prices as yet. This means 
both cow and steer bellies sell in fair 
volume at 25-2&« Little if 
anything sold above this range. Single 


range. 
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shoulders with heads on still in upper 
50°s for lights, 
mediums. and middle to lower 40's 
for heavies. Lights get best interest. 
Double rough shoulders move fairly 
well up to 6 so. Heads move at 16-20. 
hind shanks at 22-23c, fore shanks 


at 20e and less. 


lower 50's for 


Calf Wanting 


Calf leather tanners in Boston not 
satisfied as vet with volume of busi- 
ness that has developed since New 
Year. There is business. of course, 
but not real volume expected for this 
This does not mean that calf 
some tanners are 


time. 
is not 
doing very well, particularly those 
making the grade leathers 
priced at 60e and down. Above this. 
however, sales are not too active. 


Moving 


lower 


There is considerable pressure for 
lower prices from buyers. 

Slight easing in tone of rawskin 
market has not affected prices since 
there was a rise last week. Tanners 
still able to hold close to quotations. 
Suede calf brings 51.00 and down but 
best interest: around &O« Women’s 
smooth leather slow between 60-906 
and down. Same is true of men’s 
although not as much activity. 


SPLITS 


Ww 
... for shoe 
linings and 
non-slips 


CHICAGO - BOSTON - NEW YORK 














STORMWEIT 


“WEATHERSTRIPS” YOUR SHOES 


MK 


HOLDS THEM IN SHAPE 


. ADDS CUSTOM STYLING. 
All-Leather ST ORMWELT is Made Exclusively by 


‘BARBOUR WELTING COMPANY 


4 BROCKTON 68 + MASSACHUSETTS 














genuine shell cordovan — “the platinum of 


leathers’’ — for shoes, men’s belts, military 
belts and holsters, and shark print cordovan 


for tips on children’s shoes. 





1525 W. HOMER STREET * CHICAGO 22, ILLINOIS 


KAYE & BARNES, INC. @ 93 South Street, Boston FRED SCHENKENBERG @ Dallas, Texas 
A.J. & 3. R. COOK, INC. @ Los Angeles and San Francisco HARRY BLOCH e Havana, Cuba 





experience 


dictates... 
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Sheep Steady 

Boston sheep laather market con- 
tinues active at steady prices. Tanners 
are not overwhelmed by orders but 
get moderate business from regular 
sources. Good pickle skins still 
scarce, high priced, do not leave 
tanners much price leeway. 

Russet linings do business up to 
30ce: not much above this for special- 
ties. Boot linings move at 28c¢ and 
down: between 21-28 is volume 
range. Shoe linings fair at 25¢ and 
down. Colors continue better up to 
26¢. Chrome moving steadily at 29¢ 
and down. 

Garment sheep market. still un- 
resolved. Big tanners feel there is 
definite market for the leather but 
price remains the big factor. With 
horsehides still sliding in price. the 
competition is heavy. Unless tanners 
are able to get garment sheep prices 
down soon, they will lose much busi- 
ness. 

Although New Zealand pickle skin 
market remains firm with good 
volume sales being made recently, 
there are still a million and quarter 
skins to be sold during rest of year. 
Tanners hope prices will ease enough 
to allod them to cut lists. Garment 
suede currently bringing 29-30c, 
grans slower at 22-25c. 


Sides Improve 

Not much change here except n 
amount of activity. This has im- 
proved perceptibly since late Dec. 
Tanners report good interest in most 
selections. Price situation another 
story. Those tanners who raised 
price !sc under impact of firmer hide 
market (before it eased this past 
week} find difficulty in getting their 
prices. Thus sales in these cases are 
well below lists. Others who did 
not raise lists are selling at previous 
levels. 

Splits Selling 

Activity in side leather market also 
reflected among Boston splits tanners. 
Many split tanners feel Spring volume 
has started and should get stronger 
in coming weeks. Not too much time 
left for shoe manufacturers to order 
their leather for Spring run, they 
point out. Those who wait too much 
longer may have difficulty getting 
delivery. 

As usual, heavy suede splits are 





Want QUICK Results? 
Use— — 

LEATHER AND SHOES' 
WANT ADS 














wanted item. Sales at 47e and less, Some tanners report linings as very Although a price quotation ot 1.23 
Light suede splits find rougher going slow: some do have a permanent in light bends was given as an ex 
at dle and below. Linings a little business in linings which shows indi- ample of what level prices are at. 
better but prices still below 20¢ for cations of remaining steady. if not for the most part tanners are still 
volume. About 16-20c is average strengthening. not willing to give quotations. since 
range of best sales. W ork shoe steady Some tanners report business in things remain quite unstable. Some 
at 28. Gussets a little better. colored and black crushed. How- tanners feel that the increase in hide 
Kid Perks Up ever, these are the firms who have prices is a sign of a strengthening 
R i always handled crushed to some de- market. but others feel that packers 
Kid leather tanners of Philadel- ¢ F | : $ 
< . P gree. or the most part, satin mats are just trying to force prices up 
phia find business has snapped out ' ; 5 j . 
* reported as dead. Curriers in Philadelphia find busi- 
of the temporary holiday slump and Ty Bee 
age 4 Tanners continue to maintain their ness on. the quiet side Some say 
has returned to activity of the first aw > . 
. é , price lists. Rawskin market is re- that a very slight increase of activity 
few weeks in Dec. Colors in glazed . : ; 
: : : : a ported as too firm. considering the has started and are optimistic that 
kid still the main point of interest : 
si és small amount of buying done. this Isa sign ot real business develop 
Actual sizes of the orders are still 
nia aN : ae ing. No one has found it necessary 
not too large. and all indications are Average Prices 
, . . . oe to do much buying of rough leather 
that since the interest is still spread Suede 45c-95« eer a 
i is point. 
over a number of shades. the orders Glazed 35c-$1.05 eel cs 
will remain at the present size. Al Soe, < Some curriers have made adjust- 
emé é e present size. so. on Whe. ; 
middle-price r : ra ieak t Lining = ig ments in their prices down to the 
( e-price ange os contin ie to > “ . 
ai see © th tl hiv! Slipper JC (Ot ; lowest level that has been quoted 
. me F » ohe . ( : 
ee ee eee ee ee nai ge for the past two weeks. Curried 
prices. Crushed 35¢-80« lefini . 
sho ‘rs are ‘finitely mot in a 
Nothing much reported in white: houlders are definite 
right now most tanners say demand 
for black glazed is not strong. Suede Belting leather tanners of Phila- php mane tcltine teat fi) he 
still finds some small market for delphia find business) slow. The stir Zest Selec. No. 2 
black. In colors and white, it is def- hide market has gone up, mainly on phe Pendgi: Sea igre Pi 
initely in the background. the lightweights. and as a resull ers 24"-2 0-1. 75 154-17 
Slipper leather remains quite slow. belting leather tanners have been 
Nothing seems to have developed as forced to increase their prices in 
yet from slipper or cowboy boot men. these weights. 


DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 
. A. Brea—Manager 


Specializing in high grade full chrome calf leathers for the shoe, handbag and novelty trade 
in an extensive range (162 shades) of Ultra High Style Colors. 


BABY CALF LEATHERS —— DOMINION CALF LEATHERS 


pegged Beary ca ™ CINCINNATI—J. R. Kueven, 626 Broadway. 
1602 Locust St., St. Louis, Mo. CALIFORNIA—A. J. & J. R. Cook Co 
MILWAUKEE—H. |. Stewart, 918 North 4th St. ae al 1220 Maple A 
ENGLAND—Davis Canadian Leathers Ltd., aia Lea eere eves 
3 Granby St., Leicester San Francisco—237 Eighth St. 


TANNERY— DAVIS LEATHER CO. LTD., NEWMARKET, ONTARIO, CANADA 


Belting Slow strong position. 














CONTROL THAT STITCH!! 


Manual operation in the stitching room, no matter how experienced, is only human. It 
can and does make costly mistakes. Scientific, GUARANTEED STITCHING CONTROL is now 


possible. “CONTROLLED STITCHING" 


AJAX MACHINE CO. 170 Summer St., Boston, Mass. 
Call Liberty 2-8684 














eee CHARMOOZ 


: “ 9= THE PERFECT SUEDE LEATHER 


BLACK AND COLORS 


AMALGAMATED LEATHER CO’S. INC. 


WILMINGTON 99, DELAWARE 
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TET LINGD PRODUCTS 
“HELP. YOU MAKE BETTE 
ATHERS. AT LOWER COST” 





BATES 
LEATHER FILLERS 


SOLE LEATHER 
ALIN) 


SPONGING AND 


SON WASHING COMPOUNDS 


INC. TAMERS SUGAR 
- AND. LIME 


COUDERSPORT COLLDIDAL CLAYS 
PENNSYLVANIA CHEMICALS 


H. 
LINCOLN 
and. 








! 

| ACID FAT LIQUORS 
| SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


| FLEXOLE 


CHEMICAL 
SPECIALTIES 


* dlways Reliable” 














LEATEX CHEMICAL COMPANY 
2722 W. HANCOCK ST. PH'LADELPHIA PA. 
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HIDE AND SKIN MARKETS 
EASE AGAIN AS TRADING SLOWS 


Tanners Hold Off Buying Pending Expected Breaks 
Along The Line 





Easier to weak undertone de- 
veloped in hide markets this week. 
Demand for big packer selections 
very narrow as many buyers who re 
were active purchasers were 
disposed to withdraw to the sidelines 
after the half-cent decline registered 
by heavy native steers late last week. 


cently 


At midweek, some resale offerings 
of big packer heavy native cows as 
well as some resale lots of branded 
cows appeared on the market and 
were slow to sell. Lack of any real 
buying support resulted in an easier 
undertone and the appearance of 
more offerings in the market from 
big packers had a weakening effect 
upon the situation in general. 

One big packer who had been ac- 
cumulating hides for LIFO inventory 
purposes in the final quarter of last 
year came out with offerings of about 
90.000 hides. some of these even 
dating as far back as Aug.-Sept. of 
last year. Another big packer offered 
a line of close to 25,000 hides of more 
current take-off. The remaining big 
packers as well as large independent 
killers also have been accumulating 
hides of late in the absence of volume 
trading. 

It was thought in some hide trad- 
ing quarters that big packers and 
larger independents have close to 
200.000 hides and. if holdings by 
small packers and Pacific Coast pro- 


ducers were taken into consideration, 
probably close to a half million hides 
are available. There has been little 
action on West coast for some time. 

In the big packer market, weakest 
selection seems to be Colorado steers 
which have had little or no call in 
recent weeks and are steadily ac- 
cumulating. It was reported at mid- 
week that large independent 
packer reduced asking price on this 
selection to 16e which would be a 
half-cent decline but with tanners 
slow to bid, there are intimations this 
seller would take 15'c. 

Offerings of small packer hides 
expanding. Here too, hides held back 
for year-end inventory purposes are 
becoming available in good sized 
quantities in all average weight 
categories. Current take-off hides are 
accumulating and while a few scat- 
tered sales have been made, packers 
are making more hides than they 


one 


sold in the past three or four weeks. 
The price trend in the small packer 
therefore, definitely 
downward. 

While there has been good interest 
in calf and kip skins, developments 
in the hide market are tending to 
make tanners more cautious again 
and following lately effected pur- 
chases, demand was showing signs 


market, was 


of subsiding. 





HIDE AND SKIN QUOTATIONS 


Present Week Ago Month Ago Year Ago Ceilings 
Heavy native steers 18',-19N 19 -19Y.N 18N 3714-38 28 
Light native steers 26 -26'2N 261 25N 4114 31% 
Ex. light native steers 28!2N 28N 27" 44 34 
Heavy native cows 20'2-21'2N 20'3-21'% = 1912-20 381-39 29 
Light native cows 24 -26"2N 24 -26%: 2313-25N 41 -42 31-32 
Heavy Texas steers 17'4N 1714 17N 351 25 
Butt branded steers 17'4N 1714 17N 3514 25 
Light Texas steers 24'4.N 24N 23N 391, 29% 
Ex. light Texas steers 16N 26N 23N 4114 32 
Colorado steers 2012-23 2N 16% 16N 3414 242 
Branded cows 15!4N 2014-23'%) 1914-23 38 -38'%4 2814-29 
Native bulls 14'4N 154 154%, 37 -37'4 20 
Branded bulls 39 -40 14!, 1414, 77%%-82'3 19 
Susie calfskins 30-34 40 36 -37'2 59 -61 65 
Packer kipskins —— 30-34 2812-34 60 50 
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Hides Unsettled 

An extremely bearish feeling 
ushered in the first full week of the 
New Year with brokers and tanners 
of the opinion that as much as 2c 
would be cut from existing quota- 
tions on big packer hides, and all of 
that on outside hides. Few trades 
made were restricted to a very few 
cars of small packer hides, generally 
felt to be “needed” merchandise for 
a tanner filling in his production 
schedule for some specific purpose. 
Also, a car or two of “distress” hides 
may have where the seller 
needed the space, money. or some 
other consideration and had just too 
many hides in hand. 

In big packers, ideas were talked 
along the lines of a 15e Colorado 
steer. There were no l5e bids. how- 
ever, but it was noted that packers. 
earlier this week, had offered Colo- 
rados at l6c with no takers. A bid 
of 15'ec had disappeared about the 
same time not to be replaced. Tan- 
ners are just not bidding. 

Other selections due for breaks, 
tanners feel. Light cows and heavy 
cows are vulnerable, the heavy cows 
particularly. The heavy end of 
branded cows are looked to as an 
extremely soft spot. Heavy native 
steers still soft, and were the only 
hides to sell off last week. but only 
fractionally. 

The market is easy, but no one 
is sure just exactly why. There are 
hides. and more hides than people 
imagined. Shoe manufacturers put- 
ting the pressure on heavy leather 
because of very obvious substitute 
price competition. 


gone 


Skins Jumpy 

Skin markets have been jostled 
around from strong to steady to 
strong and back. Latest indications 
are that calfskin market will hold 
steady at best. Offerings by big 
packers show demand is very re- 
stricted and “at a price.” 

Price factor is important here be- 
cause of the usage of calf in side 
lines where the price situation is 
favorable. If the price picture gets 
too high, tanners find it difficult to 
sell leather and must reduce their 
rawstock ideas. Market of 40c for 
Northern calfskins called about 
steady but nominal in view of pos- 
sible relative factors in hides chang- 
ing the position. 

Kipskins stronger than calf but 
have moved around also. Some talk 
of a 37c bid for Northern Kipskins. 
and a bid of 32c for overweights from 
an independent packer was noted but 
withdrawn when conditions did not 
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point to a market of that level. The 
packer asked 32!.2c¢. but would take 
less in the following attempts to trade 

Big packer regular slunks sold last 
week on basis of $1.90 or 25c higher 
called sympathetic with recent ad- 
vances in calfskins. 


Horsehides Still Easy 


Horsehide market still holding 
rather easy with quotations difficult 
to find over $7.25. Some best qual- 
ity lines of Northern slaughter horse- 
hides heard at higher than $7.25, but 
these hides are strictly heavy hides 
and good quality. 

Bulk of offerings of 65 70> Ib. 
horsehides from Midwestern points 
are called $7.25 to $7.50, with best 
bids ranging up to $7.25, but down 
to $6.75. Sellers are finding a very 
narrow buying market. Cut stock is 
holding unchanged. fronts of good 


size called $5.00 to $5.25. Butts. 


‘ 
‘ 


Dry Sheepskins Lag 
Trading has been slow in getting 
started even though the holidays are 
over and the trade has settled back 
for a new year. Most operators say 
they are watching results of inven- 
tories and whether new business will 


ESTABLISHED 1908 


Compounders and 
Sulphonators of Oil for Tanners 
and Leather Finish Manufacturers 


be placed for spring and Easter be- 
fore doing anything in the raw stock 
markets. 

Europe still buying Peruvian slats 
and prices Lo« ally 
buyers show very little interest. Few 
offers of Papra slats as shippers re- 
port higher prices prevalent in Eu- 


maintained. 


rope. 

Wool sheep markets slow and 
nominal. At the last Sydney auction. 
12.000 skins were offered and new 
season lambs were firm, bare to 1- 
inch sold at par to one pence lower, 
all other descriptions one to three 
penee lower 

Hair sheep markets quiet and 
\ small lot of Brazil cab- 


basis 


nominal. 
retlas “spec ials” sold at $17. 
manufacturers. Not much = interest 
in the regulars except at low levels, 
which shippers are unwilling to en- 

nominally 
Other varie- 


tertain, 
quoted at 160 shillings. 
ties nominal. 


o » 
glove rs 


( sape 


Shearlings also slow and only oc- 
casional odd sales can be confirmed, 
\ small parcel of Montevideo 14-°4- 
inch shearlings sold for shipment at 
$2.15 per skin. Cape shearlings too 
high for this market; very few were 
sold this past season. 


wradk ire 
Ios R ANS ul 


ES 
DYEWOOD AND 
TANNING EXTRACTS 


SUMAC ¢ QUEBRACHO ¢ GAMBIER 
FUSTIC © MYRABOLAM ¢ HYPERNIC 
HEMATINE © WATTLE © TANNIC ACID 


YOUNG EXTRACTS HAVE BEEN SERVING THE 
INDUSTRY FOR MORE THAN 80 YEARS — 


the J. $. YOUNG CO. 


LEATHER and SHOES 


2701 BOSTON ST., BALTIMORE 24, MD. 


CHICAGO, ILL 
BOSTON, MASS 


PHILADELPHIA, PA. @ 
PATERSON, N. J. e 
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LIQUID 
OWDER 


a Wad 
CHESTNUT 


TANNERS 
EXTRACTS 


IMPORTERS AND 
MANUFACTURERS 


TANDARD 
DYEWOOD 
COMPANY, INC. 


40 LOCUST STREET 
MEDFORD, MASSACHUSETTS 








THE only suc- 
cessful press 
that prepares 
Sole Leather 
for drum 
Sole Leather 
tanning, ex- 
tracting and 
oiling. 
WRINGER Also pre- 
pares both 
bark and chrome tanned sides and 
whole hides for the skiving and 
splitting machine 


Quirin Leather Press Co. 


Olean, New York oe 





Pickled Skins Move 

About 10.000 dozen North and 
South Island New Zealand lambs 
offered at prices ranging from 67-74 
shillings. as to brands. Last con- 
firmed sales from 67-71 shillings. 6 
pence, as to brands. Tenders asked 
for about 2.500 dozen North Island 
sheep. Large buyers still out but 
smaller tanners operating. 


Reptiles Slack 
Some scattered sales but trading 
has been on the slow side. Madras 
bark tanned whips, 4 inches up. 
averaging 414 inches, 70/30. selec- 
tion, held at 68-70c and late sales at 


| 67-68¢ while similar cobras last re- 


ported sold at 38-40c. Some offers 
of vipers, 414 inches up, averaging 
514 inches, 90/10 selection, at 
33-34c, failed to interest buyers. 
Interest in alum tanned water 
snakes but few available. However. 
bark tanned freely offered and no 
offering of Calcutta 
whips. 40°; number ones, 40° 
number twos and 20¢, number 
threes, 4 inches up, averaging 41% 


buyers. An 


inches, at 48e. 

Siam market about unchanged. 
Offers of chouyres, 20 centimeters 
and up, 75 centimeters in length, 
2.8 kilos, at 33c and no_ buyers. 
Too early for offers of Brazil back 
cut tejus as recent floods have held 
back catching the skins. Some in- 
terest in Argentine lizards with oc- 
casional sales passing. mostly in spot 
skins. 

Deerskins Same 

Brazil “jacks” continue to be held 
at last trading basis of 55c fob., basis 
importers. However, buyers are either 
out of the market or do not name 
over 52c fob. No late offers of 
Siam deerskins. New Zealand mar- 
ket holding steady as sellers ask $1.10 
c&f. for 484-5 lb. skins, last con- 
firmed trading basis. are refusing 
bids of $1.05-$1.08. 


Pigskins Ease 
Market continues slow and easy. 
Very little interest in Fulton County 
and dealers will only operate at a 
price. Offers have been much more 
liberal and on some selections, prices 


| are lower. 


Manaos grey peccaries available at 
2.40 fob., basis importers while 
$2.40-$2.50 c&f. asked for Peruvians 
and $1.70 c&f. for Bolivians. No 
call for blacks and the spread is 
gradually widening between blacks 
Chaco carpinchos have 


$ 
$ 


and greys 
also slowed. 
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Goatskins Firmer 

Trading in goatskins appears to 
be picking up. As a result, offerings 
reported firmer but tanners unwill- 
ing to go along with increases. 

Amritsars mixed, with recent sales 
of Group 4 and 1200-lb. skins at 
$9.00-39.75 per dozen c&f. but top 
figure now refused by some sellers 
while other sales reported down to 
$9.00, Latest Bombay Deccans sold 
at $9.50: Madras Coconadas at $9,00- 
$9.50, basis 1.70/1.80 Ibs. Shippers 
now asking $9.75. 

Bati types last sold at $9.75 and 
genuine Batis at $12.85. Latter types 
reported at $12.50 now, with asking 
prices up to $13.00. Addis-ababas 
bring $7.50 ex dock; Mogadiscios 
$10.00. Capes bring interest at 
lower prices only. West province 
medium and heavy skins sold at 37 
and 35 pence respectively. Nigerians 
quiet with Red Kanos primes held 
at $1.07-$1.10 per Ib. c&f. 


Goatskin Prices 
Last 
INDIA & PAKISTAN Month 


Amritsars (1200 lbs.) $9%- 9% $10-11 
Best Patnas .. Nom Nom 
Mozufferpores . Nom Nom 
Dinajpores $ 9.40 Nom 
Daccas $13.26 Nom 
Calcutta Kills $ 9.10 $10* 
Coconadas 
(1.70/1.80 Ibs.) 

Deccans (1.70/1.80 Ibs.) 


Today 


$10-10% 
$10.50 


CHINAS 

Szechuans Ibs N Nom 
Hankows Ibs N Nom 
Chowchings dz N Nom 


MOCHAS 

Berberahs 75 Nom 
Hodeidahs N $ 7.25 
Battis $12-12'4 
Batti types $ 9.75 Nom 
Addis-ababas 7. Nom 


AFRICANS 

Algiers $11-11% 
Casablancas : N Nom 
Marakesh Nom 
Constantines 

Orans . 

Tangiers . 

West Province Ex. Lts 

Port Elizabeth Ex. Lts 

Nigerians lbs 

Mombasas dz 


LATIN AMERICANS 


Mexicans 
Matanzas, etc. (flat) 
Oaxacas 


Venezuelans 
Barquismetos 
Coros 
Maracaibos 

La Guayras . 


Colombians 
Rio Hache 
Bogotas 


West Indies 
Jamaicas 
Haitians 

Santo Domingos 


Brazils 

Cearas 
Pernambucos 
Bahias 

Argentines 
Cordobas /Santiagos 
Pampas +P 
Paytas 

Peruvians 50c 
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News Quicks 


About people and happenings coast to coast 





Missouri 


© Appointment of Jack Kenney as 
sales manager and Roland Boy as style 
man for the Winthrop division of 
International Shoe Co., Str. Louis, 
has been announced by M. Robert 
Shaffer, director of sales of men’s and 
boys’ shoes. Kenney has been with 
International since 1929 and has been 
in the sales division for the past seven 
years. Boy spent 18 years with Flor 
sheim Shoe Co. before joining Inter 


national three years ago 


®@ Deb Shoe Co. of Owensville has 
announced that wages of all produc 
tion workers and office personnel have 
been increased by five cents per hour. 
The company now operates factories 
it Owensville and Washington. 


®@ Employes of the Carmo and Bour- 
beuse Shoe Cos. in Union have re 
ceived five-cent hourly wage increases, 


company officials report. 


@ Referee is reported to have dis 


SULPHONATED OILS 
FAT LIQUORS 


PWEWAITY AND UNIFOR(IER@ 


ipproved sale of assets of Littleton 
Shoe Co., Inc., Cape Girardeau foot 
wear manufacturer, because the best 
bid of $2,200 in bulk was considered 
Bankruptcy schedules of the 
7.354 and as 


too low. 
firm list liabilities of $2 
sets of $41,732. 

®@ Business of Greenbriar Shoes, 
Inc., Clarence footwear manufacturer, 
is reported liquidating under assign 
ment. Assignee has leased all equip 
Greenbriar’s factory to 


Minneapolis, Minn., 


ment of 
Bloom-Ease, Inc., 
shoe manufacturer. The latter will 
pay a rental of 10 cents per pair to 
creditors of Greenbriar over an 18 
months’ period subject to a renewal 
for another 18 months 


. 
Michigan 
@ Adjudication in bankruptcy has 
been entered against The Huette 
Shoe Mfg. Co. of Three Rivers, it is 


reported. 


Indiana 


® Brown Shoe Co. has announced it 
will reopen its plant at Vincennes, 
closed since Aug. 1 of 1951, by Jan 
HS. The plant normally employs 
some 400 workers. No announcement 
was made on what type of shoes will 


be made 


California 


® Paul M. Siegel has been re-elected 
president of Innes Shoe Co., Los An- 
geles shoe chain recently acquired by 
General Shoe Corp. A. S. Friedman 
was ilso re elected vice president in 
charge of merchandising. All other 


directors have resigned, 


@ Employes of Kimel Shoe Co., Los 
Angeles, at a recent bargaining agent 
election, failed to give United Shoe 
Workers of America, CIO, a single 
vote, it is reported. All 48 employes 
voted against the union in the Na 


tional Labor Relations Board election 


@ Bev Shoe Inc. has been incorpo 
rated to manufacture ballerina shoes 
it 1727 Berkeley Ave., Santa Monica 
Incorporators are Nicholas Giordano, 
Seymour Fabrick and Joe H. Sha- 
piro, all of Vogue Shoes, Inc., Los 


Angeles. 








MARDEN'WILD CORP. 





500 Columbia St., Somerville, Mass. 


MARDEN-WILD of CANADA, LTD. 


HALIFAX, N. S$ 
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ye 
but —what YOU want 
is Experienced Help! 


Get it—then—where you have the best 
chance to get it — through a classified ad 
addressed to the entire industry in LEATHER 
AND SHOES! Your “keyed” and confidential mes- 


sage will reach thousands of executives. 
Ads have placed many top men in suitable positions. 


LEATHER and SHOES 


300 WEST ADAMS ST., CHICAGO 6, ILL. 





L&S Want 








HEMLOCK 
STAINLESS SUMAC 
QUEBRACHO 
SPECIAL DIPPING EXTRACTS 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


OAK . MANGROVE 
ORDINARY SUMAC 
RAPID TAN “G” 


| SEL ee 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of ) egetable Tanning Extracts 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 
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Pennsylvania 
@ Alsam Shoe Mfg. Co., recently 


organized Lititz firm which lists Sam 
Savoca as president and A. S. Raskin 
as secretary-treasurer, will make chil 
dren’s stitchdown shoes to retail at 
$3.00. Paid in capital is $75,000. 

® Resignation of E. Cameron Haw- 
ley as director of advertising and pro 
motion for Armstrong Cork Co., 
Lancaster, and the appointment of 
Max Banzhaf to succeed him has been 
innounced by C. J. Backstrand, presi 
dent. Banzhaf has been with the 
firm since 1938 and has held various 


executive positions 


© Registration certificate has been 
filed by L. Howard Shingle, Jr., 
ind T. Folger Thomas to trade as 
Shingle & Gibb Co., leather firm, at 
1997 North 63rd St., Philadelphia 


® Newton Elkin Shoe Co. of Phila 
delphia has been awarded the Charm 
Institute Gold Medal for 1952 for 
the quality, design, styling and fashion 
originality of its women’s shoes. Pres 
entation of the medal was made to 
Albert H. Bogutz, president of the 
firm, by the Marketing Committee of 
Charm Institute 


® Mario Pomodero is reported to 
have resigned as lasting and making 
room foreman at Skippy Footwear, 
Inc., West Hazleton. The company, 
which has temporarily ceased opera- 
tions, manufactures children’s Califor 
nia process shoes. 


Wisconsin 
® Colonial Tanning Co.’s Glove 


Leather Division at Milwaukee recently 
made its 69th consecutive distribution 
of profit-sharing checks to employes. 
Average share of full-time employes 
for the three-month period Sept. 1 to 
Nov. 30, 1951, was $98.36. 


Maine 
@ Sebago-Moc Shoe Co. in West 


brook is planning to construct a new 
I § 

plant containing some 35,000 sq. ft 

of manufacturing space. 


New Hampshire 


@ International Shoe Co. has an- 
nounced it will hire an additional 100 
workers for its plant at Claremont. 
The company currently employs some 
450 workers. Company spokesmen 
said a large contract has been received, 
ulchough not from the military serv- 


ees, 


® The plant of Chelmsford Shoe 
Co., Inc., in Derry escaped possible 
serious damages recently when firemen 
succeeded in confining a threatening 
blaze to a coal shed where it had 
broken out. There was not enough 
damage to necessitate closing down 
the factory. 
Ohio 

® Philip H. Goldsmith, for many 
years executive vice president and 
treasurer of Sport Products, Inc., 
Cincinnati manufacturer of athletic 
equipment, has been elected president 
of the company. He succeeds his 
uncle, Hugo Goldsmith, who held 
the office for 14 years. The latter 
has been elected chairman of the board 


@ John R. Hoover has been elected 
president of B. F. Goodrich Chemi- 
cal Co., Cleveland. He 
William §. Richardson, whose in 
creased responsibilities as vice presi 
dent of the parent company will in 
clude the chemical firm. Hoover has 
been associated with Goodrich’s foot 


suce eed s 


wear division and has been vice presi 
dent of sales since 1945, 


Illinois 
® Sears, Roebuck & Co. has mailed 


its 412-page midwinter book to more 








ORTH 
LABORATORIES INC. 


about any—and al/—of your tan- 
ning problems. 


with tanning. 


plation. 


August C. Orthmann 
Director & President 


Milwaukee, Wis. 


SAIN 


@ Get our advice—our hel 
relative to those perplexing ditt. 
culties regarding Finish—and Re- 
pair—in shoe factories. 


@ Fellowships in problems of re- 
search—for various industries allied 


@ Have us develop any new 
processes you have under contem- 


922 NORTH 4th STREET 
Telephone: DAly 8-6426—8-6427 


lf YOU ARE 
EXPORTERS of 


MACHINERY or 


\ 


wy 





a SUPPLIES for the 

apg LEATHER or SHOE 
INDUSTRIES 

WILLING to go into the 


y Please address: 
/ “CALZADO Y TENERIA” 


Apartado 7103 
Mexico, D. F. - MEXICO. 
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The Stehling Hydraulic Continuous Feed Wringer 








a 
they 


A- POKING OUR NOSE 
INTO YOUR BUSINESS....1S OUR BUSINESS 


For years tanners have been saying to us, “Come and — lute uniformity of moisture content at all times—the 


take a look at our place and see what you can do t ringer that eliminates the mechanical clutch. 


| ” ’ 
help us increase production efhiciency. It’s become 1 } 
E i When we say the Stehling Hydraulic Continuous Feed 


our business to know your business—inside out and ‘ 
Wringer saves time and labor, we mean it really saves! 


backward—fut mostly forward! ; ; 
It’s compact, efficient, simple to operate—and adjust 


It was because so many tanners asked us for help that ment ind maintenance are down to the minimum 
7 ' 

s Stchling 1 1 , 

we were able to develop and perfect the new and This Stchling machine will save its cost in a remark 
, ibly short time. It’s doing it wherever it’s installed- 

revolutionary Hydraulic Continuous Feed Wringer— pao tee = 

: nd it’s doing a jol iner “d 3 my} . 

the wringer you don’t have to open ind close befor ink omg job on nereased and improved pro 


1 , duction that means bigger protits! 
ind ifter operation wringer that ] ts vou change 


, 1 
Sleeves conveniently r that insures abso Get the facts now. 


CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 
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SOLID LIQUID POWDERED 


STANDARD SM "PUREX" 
BRANDS SMS SMS 


QUEBRACHO 
EXTRACTS 


THE 


RIVER PLATE 


IMPORT AND EXPORT CORPORATION 


























= oh pa ane 


ee, 


binder, filler and carrying ageni. 


TMM MA SE Uniform quality 
Builds up body. Improves covering power and 


spread. Nourishes fiber and eliminates harsh feel 
No manipulation necessary. 


LEATHER FILLER Imparts permanent flexibility. Does not “pipe” or 


crack, Covers cuts and imperfections. 


Plumps the skins, strengthens and builds up low 
ends. When sueded the skins have a velvety 
nap and full mellow feel. Does not lay on the 
surface. rr 
la 
Established 1900 of g ee 
Plete line 


scent Apex Chemical Co., Inc. Fo Specialties for 
225 West 34th St., New York 1, N.-Y. © tanning trade 





SINCE 1888 
MANUFACTURERS OF 
ELECTROTYPE EMBOSSING PLATES 
SOLID STEEL ENGRAVED PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


STANDARD EMBOSSING PLATE MFG. Co. 
125-131 PULASKI ST., NEWARK 5, NEW JERSEY 


Foreign Representative 
WOLFF INTERNATIONAL INC., 2577 NO. TEUTONIA AVE., MILWAUKEE 6, WISC. 
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than seven million customers and_ is 
listing 20 pages of shoe price cuts in 
over 200 styles. Markdowns run up 
to $1.30 per pair for men’s dress shoes 
and $1 per pair for work shoes. An- 
other mail order house, Spiegel, Inc., 
is sending out a 64-page bargain book 
containing lower-priced shoes and 
other items for spring and summer 


wear. 


Massachusetts 


@ Hartnett Tanning Co., Ayer af- 
filiate of Colonial Tanning Co., re- 
cently donated the sum of $12,400 to 
the town of Ayer as first payment of 
a $115,000 contribution the tannery 
is making to the town. Frank Hart- 
nett, president of the tannery, made 
the presentation. 


® George Schwartz, superintendent 
of Universal Tanning Co. in Peabody, 
has been elected vice president in 
charge of production of all tanneries 
of Irving Tanning Co. The latter 
also reports that ‘Buddy” Rogers has 
resigned as salesman to join Howes 
Leather Co. 


@ Federal income tax lien placed Dec. 
4 on property of Graton & Knight, 
Worcester tanner, has been discharged, 
it is reported. The lien alleged the 
company owed $132,253.10 in unpaid 
income taxes from 1941 through 
1945. 


e Assignee’s sale of assets of As- 
troff’s, Inc., Lawrence women’s wear 
firm, is reported to have brought the 
sum of $5,900. 


New York 


® Ben-Berk Fashion Creators, New 
York shoe stylist, has moved its studio 
to larger quarters in the Marbridge 
Bldg. New ofhces are in Suite 1003. 


© McGregor Leather Products 
Corp., New York manufacturer of 
leather goods, has made an assignment 
for the benefit of creditors, it is re- 
ported. 


® Selva & Sons, Inc., New York 
shoe manufacturer, has moved from 
1607 Broadway to 333 West 52nd St. 


® Partnership of Leo Shangold and 
Lawrence Stoff in J. Weiss Shoe 
Co., New York shoe wholesaler, has 
been dissolved by Stoff’s withdrawal, 
it is reported. Shangold will con- 
tinue to operate the business. 


Canada 


® Business of Windsor Mills Foot- 
wear Co., Reg’d, footwear manu- 
facturer at Windsor Mills, Que., has 
been discontinued, it is reported. 
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CELASTIC* gives Postman 
FIRST CLASS Comfort! 


(Toe Linings stay Tight and Unwrinkled after 
Two Years Wear—in All Kinds of Weather) 


Like policemen, salesmen and others who must earn a living 

on their feet, the postman appreciates maximum comfort in his 

shoes. With Celastic he gets this comfort in the toe area, be- Here’s an unretouched “cutaway” photo of a shoe worn 
by Mr. Claude L. Voorhies, a postman of Nashville, 

cause linings are smooth and the box toe holds its shape for Tenn. Mr. Voorhies states: “I wore these shoes for two 


years on my mail route, covered eight miles a day and at 
the wear-life of the shoe. no time suffered toe discomfort due to loose and wrinkled 
toe linings’. 
The sure union of lining, box toe and doubler produces 
tight wrinkle-free toe linings, and brings a measure of quality 
to your footwear that will be reflected in loyalty to your brand 
name. 


Build Celastic into your shoes — it pays. 


UNITED SHOE MACHINERY CORPORATION 
'—Je> aan Ol —s— 


BOSTON, MASSACHUSETTS 


*Celastic is a registered trademark of the Celastic Corp 
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PERFORMANCE STANDARDS 


Concluded from Page 10 


at least as long as the life of the shor 
Thus. the standards which must. be 
met are 1) non-toxieity, (2) high 
strength and (3) stability. Through 
a combination of laboratory and 
wear tests, these qualities can be 
rated for any given box toe under any 
ziven set of conditions as set up pre- 
viously in this article type, quality 


and wear conditions 


Insoles offer a particularly serious 
problem, in that it is difheult to de- 
termine where they are worn beyond 
use. Guttering, curling. cracking and 
takine the shape of the foot are the 
common signs of old age in insoles. 
How far these failures can go before 
they render the shoe unwearable de- 
pends upon the individual wearer. 


One important improvement which 
can delay insole failures is in the use 


of combination material—vegetable- 
tanned leather in place of all vege- 
table tannage. This type leather has 
heen found to be more resistant to 
cracking and curling, which are the 


most annoving failures in insoles, 


bxcessively high or low) acidity 
seriously affects the fiber strength of 
insole” leather. and contributes to 
brittleness and eventual cracking. 
Thus. insole performance standards 
would be as follows: (1) pH values 
between 3 and 4, (2) resistance to 
cracking or curling excessively in 
actual use until sometime after re- 
soling. 


Lining failures, other than those 
resulting from poor shoemaking, can 
be summed up as being due to these 
causes: (1) low abrasion resistance, 
(2) falling of the lining in the toe 
area, and (3) collapse of the box toe 
with a resulting drop in the lining 


The answer to these failures lies in 





® Guaranteed 
Ankle comfort 


® Firm Side Wail 


@ One piece — 
Not Laminated 


Hugs the wood 
Trim Top Line 
Flexible-Resilient 
Non-Squeak 
Solid Seat 


. +. and assures you the ultimate quality 
plus beautiful footwear 


VAN HORNE-KAESTNER LEATHER CO. 


1911 SOUTH ALLIS.ST., 


You CKLES By SS 
7 -ERMOND 


Roller-Non Roller 


Steel or Brass Base 
Graceful lines Smooth metal work 


Fine finishes Formed tongues 


Bronze 
Nickel * Gunmetal + Colors 


line cay, Samples 


3325 Hudson Ave Union City, N J 


MILWAUKEE 7, WISC. 





Use L&S WANT ADS 


for sale of machinery, equip- 
ment, supplies, plants, etc. 


They get results— 
only $2.50 per inch 


Send copy to Leather and Shoes, 
300 W. Adams S#., Chicage 6, Ill. 
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the use of a suitable box toe which 
will keep its shape and, at the same 
time, hold the lining up by being 
bonded to it, together with the use of 
ibrasion resistant fabric. either syn- 
thetic or natural. Performance stand- 
ards on this item are abrasion or teat 
resistance throughout the life of the 


upper material 


Cements Have 3 Roles 


Adhesives used in shoe construc: 
tion, unless used only as temporary 
fulfill three 


bonding means, must 
First, the 


major requirements. 
cement must be flexible, so as not to 
crack through the bending or move- 
ment of mating surfaces. Second. the 
cement should prevent) “creeping.” 
which results in positive displacement 
of the bonded parts. This latter prop 
erty is an elusive one in our common 
cements. but is available in some of 
the better products. The third basis 
requirement is that any cement which 
is used in conjunction with a sup- 
plemental means of attachment should 
retain its bond strength at least as 
attaching 
sole-laying 


long as the secondary 
means. For example. 
cements should retain their proper- 
ties of flexibility. positive placement 
and high strength as long as the life 
of the outsole stitching. Outsole 
stitching will hold for a long period 
of time if there is no “ballooning” or 
“shearing” between outsole and mid- 
sole or welt, but once the bond is lost, 
the stitching is easily sheared off 


Mateh Parts 


\ similar detailed study for upper 
material, midsoles, outsoles and 
other parts will establish a list from 
which one can produce a shoe of any 
desired characteristics. Each com- 
ponent should be matched with the 
others in regard to performance to 
insure that no single part will render 
the shoe useless before the potential 
life of the parts has been exhausted. 

The shoe manufacturer might well 
ask. “How does this sper ifically affect 
my product?” The answer is that he 
can examine the product, rating each 
basic component or process to deter- 
mine the standard of performance 
which it will meet. Some components 
will be found to process far greater 
potential wear than others. It be- 
hooves the manufacturer to concen- 
trate on those parts which are in- 
ferior. bringing them into line with 
the average over-all utility of his 
product. In this way he will be 
supplying a better product at a mini- 
mum additional cost. 
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VACUUM-IMPREGNATED 
LEATHER 


Concluded from Page 12) 


crons of mercury) are being pro- 
duced in commercial quantities by 
several manufacturing organizations 
‘including Beach-Russ Co., New 
York City: F. J. Stokes Machine Co., 
Philadelphia; and Central Scientific 


Co.. Chic ago '. 


Chambers Not Costly 


Airtight chambers for vacuum 
impregnation purposes can be inex. 
pensively purchased as standardized 
production items or made to order 
in accordance with innumerable types 
of specialized manufacturing — re- 
quirements. Accompanying diagrams 
show essential details of two com. 
plete vacuum-impregnation units now 
being produced by the aforemen- 
tioned Stokes company. These units 
are corrosion-resistant welded-steel 
structures with chamber facilities 
that can be heated by steam, hot 
water. gas, or electricity; and, in ad. 
dition to accurate heat-pressure = in- 
strumentation, each is equipped with 
an observation port and internal light 
for the visual inspection of impreg- 


nation operations. 


Many Variations 

Both the design details and meth- 
ods of using vacuum-impregnation 
equipment may be varied in many 
wavs for the sake of operational effec- 
tiveness. For example: 

(a) Impregnation chambers may 
he cylindrical or rectangular strue- 
tures with work areas ranging from 
about 30” x 29” x 16” to 50” x 25” 
‘32. 

(bh) Leathers may he subjec ted to 
one or a sequence of processing Op- 
erations in a single impregnation 
chamber. depending on the number 
of operations that are required and 
the number of vacuum units that are 
available in a given plant. 

According to officials at Califor- 
nia Tanning Company, the space 


antl Mallagher 
% Co., Ine. 


CkitERs IN 
DOSTE TIC & TLOREIGN 


Wekled Sheep Sirs 


PEABODY, MASS. 
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required to install a = vacuum-im- maximum suecess; and, ino many 


pregnation unit amounts to about 25 cases, fairly small processing devia 
tions ( with reference to time, tempera 


percent of the plant space that would 
normally be used to accomplish the 
same amount of production work: 


and the daily cost of operating such whole they are 
problems they have encountered were 


ture. and pressure} can lead to un 
predictable difficulties. But on the 
convineed that the 


a unit is no greater than the cost of 


using the average machine tool. insignificant in view of the fact that 
Careful experimentation is neces- they are now in a position to produce 
oil and water-proof leathers of im 


sary. they continue, te determine the 
proved quality at a greatly-reduced 


exact circumstances in which leathers 


can be vaccum-impregnated with processing cost. 


Economics of Cattlehide Leather Tanning 


by DR. MERRILL A. WATSON 


Former Executive Vice President, Tanners Council of America 


WHAT THE 15 CHAPTERS GIVE 
WHEN YOU BUY THIS BOOK 


Chapter 1. Historical and Technical Chapter 10. Cost in Cattlehide Leather 


Background of Cattlehide Leather Tanning. 

Tanning. Chapter 11. The Markets for Cattle- 
Chapter 2. Economic Structure of Cat- hide Leather. 

tlehide Leather Industries. Chapter 12. Characteristics of Demand 
Chapter 3. Combination and Integra- for Cattlehide Leather. 

tion in Cattlehide Leather Tanning. Chapter 13. Competitive Aspects of 
Chapter 4. Domestic Cattlehide Sup- Cattlehide Leather Tanning 

plies. Chapter 14. Dynamics of Hide and Lea- 
Chapter 5. World Hide Supplies. ther Prices. 

Chapter 6. Tanning Materials. Chapter 15. Three (3) Sections — (1) 
Chapter 7. Labor in Cattlehide Leather Cattlehide Leather Tanning during 
Tanning. World War II and Postwar Period. 


Chapter 8. Capital in Cattlehide Lea (2) Domestic Controls on Cattlehides 
ther Tanning. and Leather. (3) Establishment of 


Chapter 9. Joint Production in Cattle Import and Export Controls on Hides 
hide Leather Tanning. and Leather. 

Appendices. Statistical Data on Leath- 

er, Shoes and Hides including Leather 

Grades; Weights; Selections; Basic 

Operations performed by Labor, etc. 


The Story of the Economics 


of the Leather Industry $750 


The author, Dr. Merrill A. Watson, is well 

known to the leather and shoe industry. His 

book is a real contribution to the literature of 

the industry as it completely covers the his- PER co PY 
tory and economics of cattlehide leather POSTPAID 


tanning. 

OVER 175 PAGES cocrcur iiusrearo, 

COLORFULLY ILLUSTRATED. 

ECONOMICS OF CATTLEHIDE LEATHER TANNING contains much 
information in its 15 chapters hitherto not published in book form to be 
of use to all practical tanners, shoe and leather men, industrial, govern- 
mental, research workers, professors, students, librarians, economists and 
anyone associated DIRECTLY or INDIRECTLY with the leather and 
shoe industry. 


ORDER YOUR COPIES TODAY ... 


THE RUMPF PUBLISHING COMPANY 


300 West Adams Street Chicago 6, Illinois 
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NEW DEVELOPMENTS 


(Con led trom Page 14 


(hy The use of rubber-leather belts 
can eliminate at least two of three 
tedious maintenance operations 
each involving the careful disassem- 
bly and assembly of 63 equipotential 
rings when it is necessary to replace 


a damaged belt 


DOMESTIC WAX DEPOSITS 


Montan wax. an industrially im- 
portant ingredient of shoe polishes 
and other shoe and leather applica- 
tions, has previously been imported. 
mostly from Germany. Now a vast 
reserve has been found in the U. S.. 
in lignite deposits chiefly in Arkan- 
sas and California. The U. S. Bu- 
reau of Mines reports from its Cen- 
tral Experiment Station in Pittsburgh 
that these lignite deposits give high 
yields of the wax. 

The lignites that were once vege- 
table debris are especially rich in 
wax vield. Eons ago this debris was 
blown or washed into swamps, where 
it decayed. The parts of the debris 
which resisted decay now yield the 
wax, 


MOCCASIN PLUG MACHINE 

\ small, compact latex cementer 
is primarily designed to apply up to 
13.” margin of latex to moccasin 
weighs only 


plugs. Phe machine 


about LO pounds and can be easily 
moved out of the way when not in 
use, 

\ special feature is the use of a 
two-inch dice bottom roller with 
knurled surface and a smooth one- 


inch dice top roller to permit turn- 
ing of the irregular shaped plugs. 
Equipped with simple adjustment 
for thickness control of cement. All 
working parts are stainless steel. The 
dismantled for 
cleaning. Dimensions are 5'4” x 
6! Ans X 1”. 


machine is” easily 


Source: Potdevin Machine Co., 


1285 38th St.. Brooklyn 18, N.Y. 


WOOD-RUBBER SOLES 


Lignin, formerly a waste wood 
product, may soon be combined with 
rubber to comprise a stronger rubber 
sole. Carbon black has always been 
used in manufacturing rubber. But 
carbon black is subject to short sup- 
ply. especially in critical periods 
such as wars or defense programs. 
Lignin, however, is available in 
amounts up to about 2,000 tons a 


SMOOTH AND ELK SIDE LEATHER 


VEGETABLE 


For Linings, Bags, Case. and Strap 


INDIAN TANNED LEATHER 
For Fine Casuals and Sport Shoes 


Also Contract Tanning 


Cathe Company, 


W oathcn Compa 


1830 S.THIRD ST., MILWAUKEE 4,WIS. 
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year. which is almost four times the 
supply of carbon black. 

Though lignin-rubber products are 
not yet commercially available. tests 
conducted by Dr. J. J. Keilin of Poly- 
technic Institute. Brooklyn, in’ co- 
operation with the West Virginia 
Pulp and Paper Co., Charleston, S. C., 
show the lignin-rubber product to 
have properties as good as, and in 
some cases better than. those made 
with carbon black. 


FIBRE FASTENER JACK 

This deals with an operation com- 
parable to Loose Nailing of the heel 
seat. It has to be either a Slugger 
or Loose Nailing operation. Since 
the spindle illustrated can hardly be 
used for slugging purposes, the ma- 
chine doubtless is a modern form of 
Loose Nailing Machine using fibre 
fastening with a hydraulically con- 


trolled jack. 


‘ 

é} 

k S/ 
AN 

The main feature of the hydraulic 
jack lies in a combination of high 
and low positions of the jack that 
may be easily controlled by the op- 
erator. One circuit of the fluid is 
used to elevate the jack in position, 
and the other to offer resistance to 
the downwards punch of the driven 
fibre fastenings placed in series about 
the edge of the heel seat exactly as 
are placed nails of the Loose Nail- 
ing Machine. 

Since fibre fastening of not only 
a Goodyear heel seat but of the heel 
is the accepted and better way, it 
is important to stress the need of 
mobility in one of these machines, 
the Loose Nailing or Fibre Fastening 
Machine illustrated. Though the heel 
attaching, either with nails or fibre 
pegs, may be immobile, the Loose 
inforces the weakness of the soft 
Nailing cannot be so due to different 
shoemaking conditions in different 
factories. For this reason a versa- 
tile machine that may place fibre 
fastenings to attach the heel seat in 
the most desirable distance from the 
outside of the shoe appears to be the 
only way the needs of modern shoe- 
making can be met. 

Source: United Shoe Machinery 
Corp.. Boston; Pat. No. 2.541.132. 
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Wanted and For Sale 





Wanted: Surplus Stocks 


SHOE MANUFACTURERS’ SURPLUS OF 
Shoes including Close outs, 
Samples and Factory Damages 
Also LEATHER SURPLUS and REMNANTS 
WRITE 
MATT AMROSE & SONS, 
SYRACUSE, N 


SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 


E-4 19 Pingry Place, Elizabeth 3, N. J 
El 7 


zabeth 3-7336 


Cash Buyers of All Grades of 
Animal Hair 


Horse and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair — Hog Hair 


KAISER-REISMANN CORP 
230 Java St., Brooklyn 22, N. Y 
Telephone: EVergreen 9-5953 


For Sale at Low 
And Attractive Prices 


DAMAGED BY FIRE AND WATER 

WHICH WE HAVE trimme l 

parts with Electric Knife t w 1a 

arated in 3 classes WHITE ‘DU ic K 

lows: Clean with some t 

500 poinds 2. About 
iled, about 2% poun 

100 Ibs Al 

except that which 

burnt Price for lot 

divide at a price proportior 


ed off wher e 
per pound or wi 
itely 


2. UPHOLSTERY LEATHER PIECES: NAT 
URAL BACK- Sorted and Well Trimmed 
Size average about 5 by 8 inches-——Mixed 
Colors and laid perfectly flat in Bags—15,000 
pounds 


3. White Raised design ~—-Bed 
Quite strong ind durable 
inches wide and 5 yards long 
pounds 
4. Black Rubberized Felt Durable—about 3 
inch width in rolls and some light weight 
bolts. Heaviest 1.8 in thick, next 1.16 
5. Cotton Coat Padding 1-3 yards long 
width—flat in cartons 2000 Ibs 
Ski-Cloth—closely knitted--napped back 
About 10 ounce per square yard. Has appear- 
ance of 16 ounce to sq. yard. 50 inch width 
1 to 10 yards long Numerous pastel colors 
Semi flat folded in bales —3-506 Ibs. each 
Textiles of all kinds in remnants and some 
full stock Jute Felt-Soft and Jute Platform 
Felt—-Wool Felt White—Imitation Leather 
% yd. to 1% yds Flat Folded in mixed 
colors in bundles no sheeting 
BUILDING FULL OF VARIED MATE- 
RIALS AT LOW PRICES 
CENTRAL MERCANTILE CO 
215-221 MILWAUKEE AVE. AT CANAL ST 
CHICAGO, ILL 


Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘‘Help 
Wanted"’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later 
Tuesday morning for publication in the 
issue of the following Saturday. 
Advertisemerts with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBL ISHING —_ 
300 W. Adams St. 0 6 
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Closeout Lots—Sale 


» Tons sole leathe " e 10 iron uf 
10,000 feet natures whole hide grains 

r pigskins, Kr 
10,000 feet t 


1,000 feet 


Manufacturer's Representatives 
Wanted 


sARGEST IMPORTI 


Agents Wanted 


WANTED cal 
ir loathe and finic 
liable and 1 


AGE NTS 


ines now han iling 


c/o Leather 


For Sale 


Equipment for small work and industrial glove 
shop Located in New York state Address 


A-1, c/o Leather And Shoes, 300 West Adams 


Chicago, WDlinois 





Help Wanted 





Technician 


Salesman 


sman wanted by prominent 
manufacturer for the New England 
an exclusive basis. Must know 
vide references. Address M-12 
And Shoes, 300 W Adams St 


synthetic 


Chicago, Illinois 


THE WOBURN MACHINE COMPANY 
HIDE AND LEATHER MACHINERY 
PROMPT SERVICE ON MACHINERY REPAIRS 


TEL. WO-2-0330 
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201 MAIN ST.. WOBURN, MASS. 
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Cutting inn Weated 


WE CAN CUT your lea cotton goods on 


’ ymtract basis nd Savy money for you 





WMH 
© SPRUCE EXTRACT 
wt 
© POWDERED SUPER SPRUCE 
VU 
© LACTANX 
HUH 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 16, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 








LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Franklin St. Salem, Mass. 








SPECIAL MACHINERY FOR 
WELTING ¢o' 
RANDS § O%%~D 
HEELS Yer 


THOMAS BOSTOCK & SONS 
BROCKTON, MASS. 














Coming Events 


Deaths 


Index to Advertisers 





Jan. 13-16, 1952--Second Market Week 
by members of The Boot and Shoe Trav 
elers Association of New York 

Jan. 19, 1952 Special industry meeting 
of Tanners’ Production Club of Wisconsin 
Plankinton House, Milwaukee, Wis. Papers 
to be given on leather processes and 
chemistry 

Jan, 19-23, 1952 38th Annual Mid 
Atlantic Shoe Show. Sponsored by Middle 
Atlantic Shoe Retailers Association and 
Middle Atlantic Shoe Travelers Associa 
tion. Penn-Sheraton Hotel, Philadelphia 
Pa 

March 9-12, 1952 Allied Shoe Products 
and Style Exhibit. Hotel Belmont Plaza 
New York City 

March 11-12, 1952—-Showing of Ameri- 
can Leathers for Fall and Winter, 1952. 
Sponsored by Tanners’ Council of Amer- 
ica, Inc., Waldorf-Astoria Hotel, New 
York. 


April 27-30, 1952.-Annual Shoe Show 
ing. Sponsored by St. Louis Shoe Manu 
facturers’ Association 


May 5-7, 1952—-Annual Spring Conven 
tion of Tanners’ Council. Castle Harbour 
Hotel, Tuckerstown, Bermuda. 


May 11-13, 1952 —Fourth Factory Man 
agement Conference. Sponsored by Na 
tional Shoe Manufacturers Association 
Netherlands-Plaza Hotel, Cincinnati, O. 


May 11-15, 1952 Popular Price Shoe 
Show of America. Showing of shoes for 
Fall 1952, sponsored by National Associa 
tion of Shoe Chain Stores and New Eng 
land Shoe and Leather Association. Hotels 
New Yorker and McAlpin, New York City 


May 19-20, 1952—-Eighth Annual Meet 
ing of National Hide Association, Hotel 
Cleveland, Cleveland, O. 


June 1-4, 1952—Annual Convention of 
American Leather Chemists Association. 
Ocean House, Swampscott, Mass. 

Aug. 24-27, 1952 Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza 
New York 


Aug. 26-27, 1952 Showing of American 
Leathers for Spring and Summer, 1953 
Sponsored by Tanners’ Council of America 
Inc. Waldort-Astoria Hotel, New York City 


Oct. 23-24, 1952--Annual Fall Meeting, 
Tanners’ Council of America, Inc. Edge 
water Beach Hotel, Chicago, IIl. 

Oct. 27-30, 1952 National Shoe Fair 
sponsored by National Shoe Manufacturers 
Association and National Shoe Retailers 
Association. Palmer House and other hotels 
in Chicago 


James J. Long 


. 80, retired custodian of Armout 
Leather Co. in Boston, died Dec. 34 
A native 
Ireland, Long came 
22. He had 


Armour firm 


it his home in Boston, Mass 
of County Cork, 
to the U. S. at the age of 
! | i \ 
been employed by the 
years. 


tor the past 52 Surviving are 


two sons, John D., a patrolman, and 
James; and one daughter, Mrs. Helen 


Mahoney 


Russell K. Barnes 


§6, leather executive, died Jan. 
it the Peter Bent Brigham Hospital 
in Boston, Mass Very well known 
throughout the New England leathe: 
Barnes was treasurer 


Boston 


ind shox tr ide, 
ot Kaye and 
leather firm. \ Milton, 
Mass., he was a World 


War I and a member of the American 


Barnes, Inc., 
native of 


veteran of 


Legion and other veterans’ organiza 
trons 

He was also active in the New Eng 
land Shoe and 
the Boston Boot and Shoe Club, the 


Leather Association, 
New England Council, Boston Sho 
Associates, and the Squantum Yacht 
Club. His wife, Helen I., clubwoman 
ind former school teacher, died sev 
eral weeks ago. He leaves a daugh 
ter, Mrs. Albert F. Butts, a sister, Mrs. 


David Farrel, and three stepchildren 


Louis F. Clarendon 


5 . retired Aide and skin broker, 
died Jan. 3 at Valley Hospital, Ridge 
wood, N. J. He was former president 
of M. E. Clarendon & Son Co., New 
York hide and skin brokerage, a posi 
non he held for 50 years before his 
Clarendon was a mem 
I Hackensack Mutual Build 
ing and Loan Association and other 
organizations He leaves his wite, 
Mabel M., and a daughter, Mrs. Rob 
rt W. Seeley 
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TABER 
TANNERY 
PUMP S&S 


... have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3,N.¥ 


TACCO 
SOLUBLE CLAY 


THERE I8 ONLY ONE “TACCO” 


THE AMERICAN COLOR 
& CHEMICAL CO. 
Sole meas to the Leather 

t 


ndustry 
172-176 Parchase Street 
Bos 


Tel. Liberty €517 ton, Mass. 








Brazilian Leathers 
Ask 


Schlossinger & Cia. Ltda. 
Caixa Postal 917 


Sao Paulo, Brazil 
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Specify from these Respro numbers 
whenever vou buy shoe linings! 


Youll find Respro fabricated shoe linings the ideal 
substitute for leather in the medium and low price fields. 
They combine high moldabilitv. for ease in manu 
facturing, with a surface of excellent durability that 
adds greatly to the life of the shoe Unusually rich 
appearance, too, they give the same beauty to the 
inside of your shoes that you lavish on the outside 
wear better eve-appeal. buy-appeal 
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» specify from these Respro qualitic 
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bring you improvement PLUS 


Ever hear how roast pork got its start? Charles Lamb, 
essayist, has given us the dope, culled from an ancient manu- 
script. A Chinese hog raiser let his pigs share his home. One 
day, his son burned down the family shack. Groping in the 
ashes, the boy encountered roasted pig. He licked his fingers 
to cool them... and brother! how good they tasted. He 
grabbed for more meat, and gave his dad some. Together 
they quickly built a new house, put new pigs inside, and set 
the place afire. Neighbors caught on, and home-burning be- 
came the favorite pastime in China. 


Today, modern appliances heat-seal pork juices and cook 


“to a turn” . double-action improvement of the first 


magnitude! 


Ever hear, too, how Nopcolene* fatliquors got started? 
Through extensive research, backed by the conviction that 
“double-action” oils, giving excellent surface lubrication plus 
easily controlled penetration, would aid the tanning industry 
tremendously. 


The first Nopcolenes proved our theories sound. Here 
were remarkable oils, promising valuable new advantages. 
But, unlike the Chinese home-burners, we were not content 
with initial results. We made vital improvements 


Today, Nopco’s improved Nopcolenes are truly unique. 
They accomplish an over-all fatliquoring job with exceptional 
efficiency. Using them singly or in combination, the tanner 
can obtain leather with any degree of surface feel, temper, 
hand, break or stretch desired 


“double-action” oils are 
offering detinite 


In addition, these remarkable 
readily soluble and virtually moisture-free 
economies in handling, freight and storage. 


Profit by sending for full informa- 
tion today. 
Free! This book gives up-to-the-minute data 
about Nopco's improved Nopcolenes, and for- 
mulas for various leathers. Write for your copy 
today. 


Nopco Oils make good leather better 


NOPCO CHEMICAL COMPANY, Harrison, 


Benen wen y 


Branches: Boston « Chicago * Cedartown, Ga. « Richmond, Calif. 


*Nopcolene is a Registered Trade Mark of Nopco Chemical Company 





